
The Ocoee Region Builders
Association is a not-for-profit
organization that represents

the building industry in
Bradley, McMinn and Polk

counties.
It is the local chapter of the

state and national associations.
The National Association of
Home Builders is one of the

nation’s largest trade associa-
tions with more than 140,000
members, whose mission is to

enhance the building and
housing industries.

www.clevelandbanner.com                                                                                                                                                                                                                                                      Cleveland Daily Banner—Sunday, March 25, 2018—C1

The Ocoee Region Builders
Association, for 47 years, has done
a fantastic job in all aspects of pro-
tecting and representing the inter-
ests of the local homebuilding
industry as well as the home buyer.

With its membership support,
ORBA will continue to be an inte-
gral part of monitoring the con-
struction industry in Bradley, Polk
and McMinn counties.

The Ocoee Region Builders
Association has a long history of
working toward responsible and
reasonable solutions that benefit
its members, and ultimately, the
community.

ORBA stands committed to work
with all interested parties and to

arrive at solutions for the many
issues that face a growing commu-
nity.

ORBA has worked with numerous
other organizations and educational
groups, forming powerful and effec-
tive partnerships to help build
homes that are more affordable,
green, and less energy dependent.

“The builders and associates of
ORBA understand how important it
is to make time for our industry
and association,” a representative
said. “ORBA, as a group, stands
strong to represent our area of
homebuilding. ORBA will continue
to be the voice of the building
industry, and prepare the commu-
nity for tomorrow.”

oRBa is the Voice
of the local building community

Mission stateMent



Chad Dean, who operates Dean
Custom Homes LLC, is now serving
his second term as president of the
Ocoee Region Builders Association.

Originally from northern New
York, Dean moved to Cleveland in
2002. He had a family member
attending Lee University.

While working at Cleveland
Plywood, he realized there were
many opportunity in the local
building industry. Before he moved
to Cleveland, he had worked with
his uncle in the building industry.

“When I realized how much
building was going on, I wanted to
start getting involved. I started out
by building one ‘spec’ house a year.
I became a licensed contractor in
2009. I have been building custom
homes ever since,” he noted.

He explained the difference
between a custom home and a pre-
sale home. “With presale homes,
the bulk of the control is on the
builder. With custom homes, peo-
ple usually have property and a
plan. Sometimes, they use one of
the company’s plans,“ but have
more control of the build than with
presales, he noted.

to utilize our lots and
land more efficiently.”

ORBA has also advocat-
ed state legislation that
will benefit not only the
building industry but also
the homeowners.

He noted one “exterior
build that started out of
Mount Juliet where they
and the city of Franklin
tried to specifically make
people use brick on their
homes. They could not
use siding. The state
association stepped in
because we don’t want to
set a precedent.”

He said the Senate ver-
sion was sponsored by
Sen. Becky Dunan
Massey and passed out of
the State and Local
Government Committee.
Rep. Marc Gravitt spon-
sored the House version,
HB-476. The measure
was pushed to the next
legislative session.

Dean said this “bill
would reaffirm that local
municipalities do not
have the power to broadly
regulate and/or restrict
exterior aesthetic materi-
als for home construc-
tion.” 

The push by Home
Builders Association of
Tennessee noted,
“Restricting materials
that may be lower in cost
harms the ability to pro-
vide affordable or work-
force housing.”

ORBA ExECutivE

COMMittEE

President — Chad Dean
Treasurer/Secretary — Jerry Franitza
Government Affairs Chair — Charlotte Peak
HBAT Past President, Nominating & Past

Presidents — Dennis Epperson
HBAT Associate Vice President — Peaches

Searles 

ORBA meets on the third Wednesday of the
month at 11:30 a.m.

The membership meeting schedule is:

February 21 — HBAT insurance program 
Bank of Cleveland, 93 N. Ocoee St.

March 21 — Wholesale Supply Group 
Southern Charm Venue

April 18 — Sherwin Williams
Southern Charm Venue

May 16 — Tindell’s Building Materials
205 20th St. St. S.E., Cleveland 

June 20 — Hiwassee Builders Supply
VEC — 5335 Georgetown Road

July 18 — Ferguson Enterprises
C.U. Tom Wheeler Center

Aug. 15 — Wholesale Supply Group
Southern Charm Venue

Sept. 19 — Cleveland Plywood Co.
2700 20th St.N.E. Cleveland

O. 17 — Blind Ambitions
C.U Tom Wheeler Center

Nov. 14 — Acme Brick &Tiles
VEC

December — Christmas Party TBA

Ocoee Region Builders
Association

1615 Lois St , Cleveland TN 37311
admin@orbatn.com

C2—Cleveland Daily Banner—Sunday, March 25, 2018 www.clevelandbanner.com

 FREE DELIVERY
 BUILDING SUPPLIES

 HOURS: 7 A.M. - 5:00 P.M. M-F

 2700 20TH N.E. • CLEVELAND

 • SHEETROCK
 • DOORS
 • MOULDING
 • CEILING TILE

 • ROOFING
 • SIDING
 • WINDOWS
 • INSULATION

 • LUMBER
 • POWER TOOLS
 • HARDWARE
 • PAINTS

 472-3357

 CLEVELAND
 PLYWOOD CO.
 “SERVING CLEVELAND SINCE 1968”

 YOUR HOME TOWN FAVORITE!

 Breakfast, Lunch...And Dinner • 126 Keith St.

 Fast Food Restaurant  Cleveland, Tennessee  478-2668

 Since
 1966!!

 GRAVY
 BISCUIT

 SUPER DELUXE
 CHEESEBURGER

 TENDERLOIN
 BISCUIT

 BBQ SANDWICH W/CHOICE 
 OF HOT OR COLESLAW

 CHICKEN
 SANDWICH

 $ 1.49  $ 2.99

 2 for
 $ 5 00

 $ 1.99
 THE CHEF

 Fast Food Restaurant
 THE CHEF

 Fast Food Restaurant
 THE CHEF

 Fast Food Restaurant

 THE CHEF
 Fast Food Restaurant

 THE CHEF
 Fast Food Restaurant

 THE CHEF
 Fast Food Restaurant

 LIMIT ONE PER PERSON PER COUPON. 
 NOT VALID WITH OTHER OFFERS. EXPIRES 4/30/18

 LIMIT ONE PER PERSON PER COUPON. 
 NOT VALID WITH OTHER OFFERS. EXPIRES 4/30/18

 LIMIT ONE PER PERSON PER COUPON. 
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 LIMIT ONE PER PERSON PER COUPON. 
 NOT VALID WITH OTHER OFFERS. EXPIRES 4/30/18

 LIMIT ONE PER PERSON PER COUPON. 
 NOT VALID WITH OTHER OFFERS. EXPIRES 4/30/18

 CHICKEN
 BISCUIT
 $ 1.99  2 for

 $ 5 00

 “Let my experience go to work for you.”

 DAVID MAY,  REALTOR ®

 Cell 423.421.8082
 Office 423.303.1200
 davidmay@kw.com

 Each Keller Williams office is independently owned and operated.

EQUAL HOUSING
OPPORTUNITY

Jerry Franitza,
Lake Mantooth
Peaches Searles,
Shonna Ellis
Blake Allison
Charlotte Peak
Zane Condo
Rhonda Bailey

Tim Evans
Paul Rice
Joe Collins
Charles Blankenship
Max Phillips
Dennis Epperson
John Proffitt

2018 BOARD Of DiReCtORs

MOnthly MeMBeRship Meetings

Chad Dean returns as ORBA president
Chad Dean was

installed in December as
the 2018 president of the
Ocoee Region Builders
Association. He is contin-
uing the work he began in
2017 as president of the
organization.

“I don’t take responsi-
bility lightly,” Dean said
of his election in 2017 as
president.

After becoming
involved in ORBA, he
“almost immediately
began to understand
there are major advan-
tages to being a member,
versus not being a mem-
ber, of the homebuilders
association.”

“I’m excited to be pres-
ident in 2018. I feel the
community continues to
embrace what ORBA rep-
resents,” he said.

ORBA membership has
tripled in the past year
and continues to grow, he
said. “We are on the cusp
of being the biggest
ORBA has ever been. 

“I think we have done a
good job of getting people
involved in what we are
trying to accomplish. The
goal is to help people see
the value of what ORBA
can do for their busi-
ness,” he said.

“We have made it easi-
er for people to get
plugged in by having a
full calendar for the
membership,” he noted.

ORBA members are
also members of the state
and national associations.

Through the local, state
and national associations,
builders and associates
can become more
“plugged into” rules and
regulations as well as new
products and trends.

They are also looking at
ways to partner with
groups in the community,
like Habitat for
Humanity, the Fire
Department, River
Counties Association of
Realtors and other
groups.

The central project for
the year for ORBA is the
Civitan Handi-Park at
Stuart Park. Epperson
Homes has donated its
services and is overseeing
general contractor.
Several of ORBA mem-
bers and suppliers have
donated products and
services for the comple-
tion of the project. 

The playground was
installed in 1988 to meet
the needs of children with
disabilities. The Civitan
Club has had several
projects to raise funds for
the park and received a
Bradley County Healthy
Community Initiative
$15,000 matching grant.

Another objective of
ORBA is to champion the
causes th affect builders’
bottom lines and the
prices being charged to
those paying for con-
struction.

“Ultimately, we try to
do what we can to keep
housing affordable,”
Dean said. Dean noted
ORBA this past year has
worked with the
Cleveland City Council to
change the setback
requirements to “allow us

State Sen. Mike Bell swore in 2018 President Chad Dean for a sec-
ond term as president of the Ocoee Region Builders Association.

30-year mortgage rates
rose to 4.45 percent

WASHINGTON (AP)
— Long-term U.S. mort-
gage rates are ticking up
slightly this week, the
10th increase in the past
11 weeks.

Mortgage buyer
Freddie Mac said
Thursday that the aver-
age rate on 30-year
fixed-rate mortgages
rose to 4.45 percent
from 4.44 percent last
week. Rates are relative-
ly low by historical stan-
dards, but they've shot
up from an average that
remained below 4 per-
cent last year. The
benchmark rate aver-
aged 4.23 percent a year
ago.

The average rate on
15-year, fixed-rate loans

rose to 3.91 percent
from 3.90 percent last
week.

The Federal Reserve
on Wednesday raised a
short-term rate that
banks charge each
other, and rates could
continue to climb. That
Fed action caused yields
to rise for the 1-year
U.S. Treasury note,
which could push the
cost of home loan high-
er.

Higher mortgage rates
have yet to temper
demand for homes, but
they are rising with
prospective buyers
fighting over fewer list-
ings and as price gains
for property outpaces
wage growth.

Dean bio:

See DEAN, Page C3



Another goal of ORBA
is to share the advan-
tages of having people
and suppliers who are
licensed do construction
and renovation work on
homes.

“Most of the time
homeowners want the
fastest and cheapest way,
to get the job done. They
often find out the hard
way, the cheapest is not
always the best,” he said.

“This takes business
away from people who
are qualified to do the
work and have gone
through the proper chan-
nels. They are licensed,
gotten workers comp and
insurance. They do busi-
ness ethically,” he noted.

“All of us pay the
price to do it right.
There is business we
don’t get because the
homeowner is trying to
find the best price,”
Dean said. “He said
there are people who
are doing it right and
take pride in what they
do, who can give you a
reasonably prices.

He suggests people be
sure they have qualified
and licensed builders
and suppliers working on
their projects. This helps
ensure the quality and
ethics of your builder.

“ORBA tries to vet our
members to make sure
they are properly
licensed and doing busi-

ness ethically,” he said. 
Dean noted he “could

not be more proud to be
a part of ORBA. We
strive to build sound
homes that are competi-
tively priced, energy effi-
cient and built for each
stage of our lives.”

You can check on the
status of ORBA members
on www.ORBatn.com or
on the Facebook,
Instagram, Twitter and
LinkedIn.

He also said the con-

struction industry is
looking for more ways to
promote building to the
younger generation. 

“We want to get the
younger generation
engaged in learning a
trade, because nation-
wide there is a shortage
of skilled labor.

“One of the ways to
correct the shortage for
the future is to get our
youth to understand, if
they are interested in a
field like construction,

there is great opportuni-
ty for not only steady
employment, but to
make good money longer
term,” he said.

One of the ways to
encourage youth is the
HBAT’s David Stauffer
Scholarship. It is given
each year to high school
seniors wanting a career
in construction, engi-
neering or architecture.
The award this year was
given to Ricky “Chip”
Lloyd.
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 Proud to Be A 
 Member of

 2070 Candies Lane NW
 Cleveland, TN 37312

 Office: (423) 476-5912    Fax: (423) 478-5964

 “We are here for the membership. 
 It’s what we do.”

   476-7278 •  FAX: 339-0549

 WE FORM, WE POUR, WE FINISH
 Professional Concrete Finishing For Over 30 Years

 Insured - Certified - Bonded

2017 Home BuildeRS Association of Tennessee President Dennis
Epperson, left, presents a plaque of appreciation to 2017 President Chad Dean
from ORBA.

Dean
From Page C1

STATe RepReSenTATive Dan Howell swore in the 2018 Board of Directors. From left are   Jerry
Franitza, Lake Mantooth, Peaches Searles, Shonna Ellis, Blake Allison, Charlotte Peak, Zane Condo, Rhonda
Bailey, Tim Evans, Paul Rice, Joe Collins, Charles Blankenship, Max Phillips, Dennis Epperson and John Proffitt.

HBAT 2017 President Dennis Epperson, left, and
2017 ORBA president Chad Dean, right, present
Ricky "Chip" Lloyd with the 2017 HBAT/ORBA
scholarship.  Anyone going to college or tech school
for occupations involving the building industry can
apply every December-January to be considered for
this Scholarship.

Chip Lloyd receives
Stauffer Scholarship

The Home Builders
Association of Tennessee
and the Ocoee Region
Builders Association both
realize the key to the
future is inspiring the
youth of today to enter
into the building indus-
try.

To encourage interest
in the home building
industry, each year the
HBAT and ORBA join to
offer the David Stauffer
Scholarship to an individ-
ual pursuing a degree in a
construction-related field. 

This year the award
was presented to Ricky
"Chip" Lloyd. 

“Of all the things we
build, the opportunity to
help build these young
lives is one of the most
important construction
projects we can under-
take,” an ORBA past
president said. 

The applications for the
scholarship are taken in
December and January of

each year.  
The applications for the

scholarship is available
form a school counselor
or at
hhtp://www.hbat/educa-
tion.  The application is
under David Stauffer
Scholarship.

The requirements
include proof of admis-
sions application or
enrollment in a college,
university, junior college
or technical vocational
school. A minimum 2.5
GPA or equivalent is
required. Other necessary
information includes a
letter of recommenda-
tion. A reference form an
HBAT member or indus-
try professional is pre-
ferred. A shot essay on
how you plan to use stud-
ies in the construction
related field is also
requested. A brief autobi-
ography, which includes
work experience, is also
requested.
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CHAD DEAN presented Jerry Franitza, left, with the ORBA 2017 Builder of
the Year award.

CHAD DEAN presented Max Phillips, right, with the ORBA 2017 Associate
of the Year

CHAD DEAN, left, and Peaches Searles, right,
presented the 2017 President's Service Award to
Executive Officer Charlotte Peak, center and insert
at right.

HBAT 2017 President Dennis Epperson, left,  gave the Home Builders
Association of Tennessee  Associate of the Year accolades to John Proffitt of
Advanced Energy Services.

The Ocoee Region
Builders Associations
top awards were pre-
sented during the
Christmas and installa-
tion dinner in December
at Southern Charm.

The top awards for the
year were presented to :

• 2017 Associate of the
Year went to Max
Phillips, who currently
works for Crye-Leike
Realtors.

“Year in and year out,
he has been a top pro-
ducer for Crye-Leike
Realtors,” Dean noted.

“He has always been

there for us. Anytime we
dealt with an issue, Max
was always there.”

• Jerry Franitza was
presented the 2017
Builder of the Year
award.

“This gentleman has
been a member of this
association for awhile
now and it’s been
incredible to see his
involvement and how he
embraces anything that
someone asks him to
do,” Dean said.

• Dean presented the
2017 President’s Service
Award to Charlotte

Peak, who also was pre-
viously

awarded the Home
Builders Association of
Tennessee’s Builder of
the Year award.

Outgoing HBAT
President Dennis
Epperson noted the
growth of ORBA.

“ORBA is one of the
smallest associations in
the state, but if you take
a look around we are a
strong association,”
Epperson said. “I find it
fitting my last speech as
state president happens
here were it all started in

2006 as your local presi-
dent. It’s been an honor
and an opportunity I will
always be grateful for.”

Epperson recognized
the 2017 ORBA Board of
Directors with plaques to
mark their service for
the year.

2017 ORBA board
members included
Chad Dean; Charlotte
Peak;  Dennis Epperson
- Epperson Homes LLC,
2017 HBAT president;
Tim Evans,  Hiwasee
Building Materials;
Rhonda Bailey,  Acme
Brick; Shonna Ellis,

Wholesale Supply
Group; Jerry Franitza,
Habitat For Humanity;
Lake Mantooth - 4 Star
LLC; Phillip Daniels,

Worth Construction;
John Proffitt, Advanced
Energy Services; and
Peaches Searles,
American Portables.

Franitza, Phillips and Peak receive top ORBA awards

RHONDA

BAILEY, right,
was presented
the Spike
Award. The
award goes to
the individual
who recruits
the  most new
members dur-
ing the year to
ORBA.
Presenting the
award is ORBA
President Chad
Dean.

Shopping for a reputable 
builder is an important step

(NABH) If you’re in the market for
a new home, you should shop for
your builder as carefully as you shop
for your home. 

Whether you are buying a condo, a
townhouse, a house in a subdivision
or a custom-built house, you want to
know that you are buying a good
quality home from a reputable
builder. Here are some tips to help
you choose a builder.

Make a List of Possible
Builders

Once you have thought about the
type of house you want, you can cre-
ate a list of potential builders.

Contact your local home builders’
association to obtain a list of builders
who construct homes in your area.
You can find your local HBA at
nahb.org/findanhba. 

Look in the real estate section of
your local newspaper for builders and
projects. Looking through the ads and
reading the articles can help you to
learn which builders are active in
your area, the types of homes they are
building and the prices you can
expect to pay. Make a list of builders
who build the type of home you’re
looking for in your price range.

Local real estate agents may also be
able to help you in your search. 

Ask friends and relatives for recom-
mendations. Ask about builders they
have dealt with directly, or ask them
for names of acquaintances who have

recently had a good experience with a
builder.

Do Your Homework
When you have a list of potential

builders, it’s time to start asking lots
of questions — of both the potential
builders and the owners of their
homes.

Interview potential home builders
to get the answers to all the questions
you have. Here is a list of questions to
ask builders.

Then, visit a builder’s recently built
homes and subdivisions. Drive by on
a Saturday morning when home own-
ers may be outside doing chores or
errands. Introduce yourself and say
you are considering buying a home
from the builder who built their
home. Talk to several owners, and try
to get a random sample of opinions.
The more people you talk with, the
more accurate an impression of a
builder you are likely to get.

Some questions to ask home owners
include: Are you happy with your
home? If you had any problems, were
they fixed promptly and properly?
Would you buy another home from
this builder?

Usually, people tell you if they are
pleased with their homes. And if they
are not, they’ll probably want to tell
you why.

At the very least, drive by and see if
the homes are visually appealing.

When you talk to builders and

home owners, take along a notebook
to record the information you find
and your personal impressions about
specific builders and homes. Doing so
will help you to make comparisons
later. 

Shop for Quality and Value
Look at new homes whenever you

can. Home shows and open houses
sponsored by builders are good
opportunities to look at homes.
Model homes and houses displayed in
home shows are often furnished to
give you ideas for using the space.

You may also ask a builder to see
unfurnished homes.

When examining a home, look at
the quality of the construction fea-
tures. Inspect the quality of the cabi-
netry, carpeting, trimwork and paint.
Ask the builder or the builder’s repre-
sentative a lot of questions. 

Get as many specifics as possible. If
you receive the answers verbally
rather than in writing, take notes.
Never hesitate to ask a question.
What seems like an insignificant
question might yield an important
answer.
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 “Let us 
 help you 
 SELL

 or
 BUY 
 your 

 HOME” RHEE EPPERSON
 423.961.3699

 Real Estate Professionals

 1727 Mount Vernon Rd.
 Cleveland, Tennessee 37311

EQUAL HOUSING
OPPORTUNITY 476-7300

 Each Office Independently Owned and Operated

 BROOKE ALLISON
 423.284.7882

Past ORBa presidents Charlie Shirley and Paul Rice look over a table of photos of former presidents
of the organization during a 2017 meeting. 

Questions to ask your potential home builder
(NABH) — When you’re

thinking about buying a
new home, selecting the
right home builder is a key
step in creating the home
of your dreams. 

You should feel comfort-
able asking a potential
home builder every ques-
tion that you think is
important. And, a profes-
sional builder or sales rep-
resentative will want to
make you a happy and sat-
isfied home owner.

Besides the questions of
“How much does it cost?,”
and “When can we move
in?,” here are some other
questions you should ask:

Will the builder give you
references of recent buy-
ers/occupants?

Does the builder have a
financing plan estab-
lished?

Are there options in the
floor plan — for example,
can a basement or deck be
added?

Can a room such as the
basement be left unfin-
ished?

How much “customiz-
ing” can be done versus
standard features?

Can appliances be up-
or down-graded?

Are there any additional
fees relating to the home
or development?

Will there be a home
owners’ association? If so,
what will the dues cost
and what do they cover?

Does the builder offer a
warranty program?

Does the price include
landscaping? What if the
plants die within a year?

Are there any restrictive
covenants?

What are the estimated
taxes on the property?

What about emergency
facilities — police, fire
department and hospitals?

Are there any major
development plans for the
area in the next five years?
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 4130 Jersey 
 Pike

 (423) 648-7863
 Chattanooga,

 Tennessee
 “Let Us Help” 

 Rhonda Bailey  (423) 593-0131
 Showroom  (423) 648-7863

 Brick
 King Size Brick

 Utility Size Brick
 Thin Brick

 Structural Glazed 
 Brick and Block

 Clay Pavers
 Engraved Brick Pavers

 Stone
 Natural Stone

 Manufactured Stone
 Cast Stone Accents

 Burnished Block

 Miscellaneous
 IBP Glass Block Accents

 Outdoor Living
 Fireplaces

 Retaining Walls
 Concrete Pavers

 Flooring and Tile
 Hardwood

 Laminate Flooring
 Ceramic/Porcelain Tile

 Natural Stone

 Fireplaces
 Premanufactured

 Scratch built

 Clint Epperson 423.310.0585

 Blake Allison 423.650.9818

 Dennis Epperson 423.284.7296

 eppersonhomes@gmail.com
 www.facebook.com/

 EppersonHomes

 Proud Member of

Past Presidents

randall Fisher
President, 1970, 1971

Auston Stevison
President, 1972, 1973

1982 HBAT State President

Bob L. Johnson
President, 1974

A.L. plemons
President, 1975

K. Lynn Davis
President, 1976

William J. Faulk
President, 1977

James B. Eldredge
President, 1978, 1979
1987 HBAT State President

Alvin Goodwin
President, 1980

James roberson,
President, 1981

IN JuNE, the Ocoee Region Builders Association was represented by past ORBA president and 2017
HBAT State President Dennis Epperson and his wife, Rhee Epperson, at the   75th Anniversary Gala of
National Association of Home Builder in Washington. 

DENNIS EppEr-
SoN holds one of the
NAHB Housing Equals
Jobs signs at the NAHB
conference in Washington,
D.C. At left is Epperson
with his wife, Rhee. 



By MariLYn LeWis, 
NerdWallet

A house with a fabu-
lous view can be hard for
a homebuyer to resist.
But seeing the moun-
tains, water or city lights
from the comfort of
home comes at a price.
The hazy part is figuring
out what that added cost
is — and whether it's
worth it .

That's where real
estate appraisers and
analysts who study home
values can help, even
though they recognize
there's no simple answer.

"Views are actually
really difficult to quanti-
fy," says Andy Krause,
principal data scientist at
Greenfield Advisors, a
real estate research com-
pany. "It's somewhat
subjective. What makes a
better water view? Do
you want it to be wider?
Do you want more of the
water from a taller
angle? You know, some
of that is in the eye of the
beholder."

Assigning a dollar
value can also be difficult
because not all views are
equal or valuable, and a
view that's sought-after
in one location may not
be in another.

In Manhattan, a place
that overlooks a green

space will cost you a lot
extra. In the country-
side? Not as much, says
Mauricio Rodriguez, a
real estate expert who
chairs the finance
department at Texas
Christian University's
Neeley School of
Business.

PUTTING A PRICE

ON IT

So how do you put a
price on a variety of
views? Krause, who
builds automated valua-
tion models that analyze
home data, produced
these estimates for what
five different types of
views might add to a
home's price in Seattle:

— 5 PERCENT TO 10
PERCENT: For a home
on flat ground with an
unobstructed view of an
open space or a park, a
seller could add 5 per-
cent to 10 percent. In
other words, if an identi-
cal home without a view
is worth $500,000 else-
where in Seattle, this
view could boost the
price to $525,000 or
$550,000.

— 10 PERCENT TO 30
PERCENT: A home part-
way up a hill with a par-
tially obstructed water
view over neighbors'
rooftops could increase
the overall price by 10

percent to 30 percent. It
depends on how much of
your field of vision the
view fills, both vertically
and horizontally, Krause
says. In this example, a
home otherwise worth
$500,000 might fetch
$550,000 to $650,000.

— 30 PERCENT TO 50
PERCENT: This time
Krause considered the
same home as above, in
the same location, but

with an unobstructed
view. "You still have the
neighbors above looking
down into your house,
but you have a nice water
view," he says. With this
clearer view, the
$500,000 home could
sell for $650,000 to
$750,000.

— 50 PERCENT TO 75
PERCENT: Next, envi-
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 Tailoring Your Home
 to Fit Your Life.

 “Building with a
 Higher Standard.”

 Contact Us
 Dean Custom Homes, LLC.
 P.O. Box 6070
 Cleveland, TN 37320
 cd@deancustomhomesllc.com
 423-593-7136

 facebook.com/deancustomhomes
 twitter.com/DeanCustomHomes
 linkedin.com/DeanCustomHomes

 Supplying All Of 
 Your Lighting, 

 Plumbing, Heating 
 & Air Needs

 885 Keith St. NW • 478-1191

 Proud Supporters of 

 QUALITY HOME 
 CONSTRUCTION

 W ASTE
 C ONNECTIONS

 W ASTE
 C ONNECTIONS

 Of Tennessee

 One Call For All Your Disposal Needs!

 Call Us For Information 
 Free Estimates!

 423.476.2293
 386 Industrial Dr., Cleveland
 www.wasteconnections.com

 Dedicated to Customer Satisfaction
 • Commercial Dumpsters • Roll Off Containers
 • On-site Compactors • Cardboard Recycling

 • Residential Curbside & Backdoor Pickup
 • Residential Curbside Recycling

 • Special Waste Transport & Disposal

Past

Presidents

R. Larry Swafford
President, 1982

James Duggan
President, 1983

Ralph Rogers,
President, 1984

ed Allen
President, 1985

In June, a  delega-
tion from ORBA went to
Nashville to attend the
government operations
committee chair by state
Sen. Mike Bell in opposi-
tion of the new electrical
code requiring arc fault,
which would require
breakers in the entire
house. Through the com-
bined efforts with the fire
marshal’s office and the
HBAT, an agreement and
compromise was met.

From left are Lake
Mantooth, Charlotte
Peak, Randall Owenby
and Richard Mantooth.

Love that home’s view? 
...See how much more you'll pay

See VIEW, Page C8
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 RICK OWENS PLUMBING

 PHONE: 336-5000
 “Proud To Be A Part Of This Association”

 PROUD SUPPORTER

 I  wish you and your members continued 
 success in the growth and development of

  Bradley County and the Ocoee Region

 TUCKER BACKHOE
 SERVICE & BOBCAT

 • Footings • Waterlines
 • Sewer Lines • Septic 

 Tanks • Field Lines

 *Licensed & Insured
 Anthony Tucker

 413-7239 Mobile

 ****************

 CUSTOM HOMES

 PROUD MEMBER  GREG 
 CALFEE
 Ocoee Region 

 Builders 
 Association 

 Past President

StAte ReP. dAn hOwell, Peaches Searles and Dennis Epperson
were among the builders on hand for the Home Builders Association of
Tennessee’s Legislative Day on the Hill

ChAd deAn, Dennis Epperson, state Rep. Dan Howell and John Proffitt are shown during HBAT
Spring Legislative Day on the Hill in February.

HBAT Spring Legislative Day on the Hill

JOhn PROffitt, Mike Bell and Charlotte Peak
are shown during HBAT Spring Legislative Day on the
Hill in February.

JOhn PROfffitt, Kevin Brooks, Diane Black, Chad Dean, Joel Mayo, Max Phillips, Senator Reggie Tate, Peaches Searles, and Dennis Epperson, Charlotte Peak
and Mike Crittenden all attended the legislative reception in Nashville.

ORBA memBeR
Mike Crittenden and
Directors Charlotte Peak
and Dennis Epperson,
member Joel Mayor,
Peaches Searles, John
Proffitt and President
Chad Dean attended the
HBAT Spring Legislative
Day on the Hill in
Nashville in Februrary. 

View
From Page C7

sion a home atop a hill
with an unobstructed
cityscape or open-space
vista. To buy the
$500,000 home in this
location, a buyer might
have to pay $725,000 to
$875,000.

— 75 PERCENT TO
100 PERCENT OR
MORE: Finally, imagine
a house with a stunning,

unobstructed view of a
big lake or the ocean.
This type of prized view
can boost the value of a
home worth $500,000 in
an ordinary location to
$1 million or more,
Krause says.

HOW TO SHOP FOR A
HOME WITH A VIEW

If having a view is a

must, here are a couple
of tips from the experts:

— FIND OUT IF THE
VIEW IS PROTECTED:
Frank Lucco, a residen-
tial real estate appraiser
and consultant in
Houston, once had
clients with an expensive
home who sued after a

See HOME, Page C9



(NAHB) — Buying your
first house is very exciting.
But financing your home
purchase can be a daunt-
ing experience. In both
cases, do your research
and shop carefully to
ensure you find exactly
what you want and need.

Deciding how much to
spend on your home and
which type of mortgage
will work best for you — as
well as understanding the
settlement process — can
be confusing. However,
there are many sources
that can help you get pre-
pared well before you step
foot into a sales office,
model home or open
house.

Get familiar with the
lingo. NAHB's Home

Buyer’s Dictionary can
help you.

•  Figure out what you
can actually afford to pay
on a monthly basis.
Remember that, in addi-
tion to the monthly princi-
pal and interest, you will
also pay into escrows for
property taxes, hazard
insurance and possibly a
home owners' or condo-
minium association
assessment.

You have more knowl-
edge about your living
expenses than a lender.
Hold firm with that num-
ber and don’t be tempted
to agree to an amount
higher than what you are
comfortable spending.

Mortgage calculators are
a great way to figure out

what your monthly pay-
ments would be based on
interest rates and down
payment amounts.

Calculators can be found
on most real-estate-
focused websites.

•  Pay down your debts.
Credit card debt limits
what you qualify for from
a lender. Lenders want to
see a total debt service
ratio that is less than 40
percent of your monthly
income.

Attend a first-time home
buyin seminar or talk to a
credit counselor who does
not work for a lender. You
can research your options
without being influenced
by someone who has a
financial interest in the
home or loan you choose.

The U.S. Department of
Housing and Urban
Development (HUD)
offers free housing coun-
seling and seminars.

• HUD also has a handy
booklet on its site called
“Buying Your Home:
Settlement Costs and
Information.” It describes
process and explains most
of the expenses you will
encounter. It is free and

most lenders are required
to provide their loan appli-
cants with a copy of this
document under the Real
Estate Settlement
Procedures Act (RESPA).
However, you will be able
to shop more wisely for
settlement services if you
have read this information
before you visit a lender.

•  When you have done
your research and are
ready to move on to the
next step, visit a lender,
understand the loan choic-
es that would be available
to you, and, once you’ve
determined the most suit-
able loan, get pre-
approved for that loan.

Since you will already
know how much money
you can borrow, you will
know what price range
you should look at and can
move quickly if you are
bidding on a house that
has several interested buy-
ers.

A lender’s pre-approval
would still be subject to a
final verification of your
credit and a satisfactory
appraisal, but it’s a big
step toward becoming a
home owner.
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 Visit our website 
 caldwellpaving.com

 Acknowledge the Lord in 
 all thy ways.

 Charleston, TN 37310
 (423) 336-3841

 Celebrating Over 50 Years

 Proud Member Of

 Taking Residential Construction to
 New Heights For Four Generations

 David May Sr.

 David May III

 David May Jr. 

 BUILDING QUALITY CUSTOM HOMES SINCE 1967
 O ur family is known for serving our community. Please allow 
 us to serve you on any building needs you may have.

 From 1,500 to 15,000+ sq. ft., our knowledge and expertise 
 will provide you with a home of your dreams. That’s our job!

 Constructing beautiful homes has been in our family generation 
 after generation. We pride ourselves in our 
 experience and are a faith based family 
 run business. After all, homes are built 
 for families. Residential
 construction that will take you and 
 your family to new heights.

 David May, III
 423-421-8082-Cell
 423-479-1363-Office

 Brandyn May

high-rise office tower
went up across the street.
The building disrupted
their view and gave office
workers a view of their
formerly private back-
yard and pool. The law-
suit was dismissed,
Lucco says, and a bit of
detective work could
have told them that com-
mercial development was
allowed.

To avoid a similar out-
come, Lucco advises that
before you place a bid on
a home, ask planning
authorities what the zon-
ing allows and if high-
impact developments are
planned nearby.

— LOOK FOR DIA-
MONDS IN THE
ROUGH: Bargain-
hunters can occasionally
find views for cheap
because poor design —
walls where a big window
or a deck might go, for
instance — blocks what
should be a nice view.

"It may cost you
$15,000 to $30,000 to
do a very limited remodel
that gives you a better

angle, or higher vantage
point, or a rooftop deck,"
Krause says. But that
could be a deal compared
with buying a home that
already takes full advan-
tage of its view. Lucco
suggests inspecting the
home's deed for any
restrictions limiting addi-
tions to the height. Pay
careful attention to
homeowner association
rules, too.

A view can be one of
the most attractive
aspects of a home.
Knowing that you paid
the right price for it can
make the scenery that
much more enjoyable.

This article was provid-
ed to The Associated
Press by the personal
finance website
NerdWallet. Marilyn
Lewis is a writer at
NerdWallet. Email:
mlewis@nerdwallet.com.

RELATED LINK:
NerdWallet: How to

determine home value
and why it matters

https://nerd.me/2pgY
BbK

Home
From Page C8

Past

Presidents

Danny Marr
President, 1986

Sam Humbard
President, 1987

Joe Ownbey
President, 1988

J.W. Kibble
President, 1989

Some advice on financing your first home

THESE
PHOTOS
of past
presidents
of ORBA
were on
display
during a
Legislative
Open
House the
organiza-
tion had at
Bank of
Cleveland.



In November of 2017,
HBAT President Dennis
Epperson presented
Charlotte Peak with the
2017 HBAT State Builder
of the Year award. 

Epperson, of Epperson
Homes, was the winner
of the 2013 HBAT State
Builder of the Year. He
and Peak, winner of the
2017 HBAT State Builder
of the year, of Kace
Developments, have been
the only recipients to be
honored  in the
Southeast region of
Tennessee since HBAT
was established in 1960. 

The Southeast includes
Home Builders Associa-
tion of Cumberland
County, Warren County
Home Builders Associa-
tion, South Central
Home Builders Associa-
tion, Home Builders
Association of Greater
Chattanooga, and the
local Ocoee Region
Builders Association. 

Epperson and Peak,
both have spent decades

advocating against  legis-
lation at the state level
that would negatively
affect the industry. They
volunteer their time for
their industry, also com-
munity projects and cur-
rently served on numer-
ous boards. 

Both own their own
successful building and
development businesses
and still find the time to

help their industry main-
tain a current involve-
ment. 

Other Ocoee Region
Builders Association
members attending the
event included Chad
Dean, Tanner Peak,
Peaches Searles, Rhee
Epperson and Dennis
Epperson, Brooke and
Blake Allison and Joel
Mayo.
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 ON SITE DEVELOPMENT  • Grinding • Excavation
 All types of site preparations from start to finish. 

 Houses, commercial buildings, landfills, or raw ground, 

 TRIO RENTALS
 Carl Mashburn Construction has proudly served 

 you for many years and is still GOING STRONG!!

 (423) 368-2004 or (423) 745-6611

 Call Carl Mashburn 
 FORESTRY MOWING SERVICES 

 NOW AVAILABLE!
 We offer grinding services for complete
 or partial clearing for site preparation. 

 Also tree and stump removal

 NOW OFFERING SMALL RENTALS
 Dozers, Trackhoes, Mini Backhoes, Skid 
 Steers, Bush Hog Attachments & More

 www.KaceProperties.com
 423-667-5760

 Keith Jones & Charlotte Peak

 Proud 
 Member of

 T&M ELECTRIC

 423-593-6408  423-593-7377
 Locally Owned and Operated

 PROUD SUPPORTER
 Of the Ocoee Region Builders 

 Association and all its members

 A CUT ABOVE THE REST

 205 20th St., SE 
 476-5501

 PROUD MEMBER

 Tindell’s 
 Building
 Materials

Past

Presidents

L. Kent Berry
President, 1990

John Eldridge
President, 1991

Gale Thomas
President, 1994

Paul Rice Jr.
President, 1995

Charles shirley
President, 1996, 1997

Barbara Chadwick
President, 1998

Bill Monaghan
President, 1992

1997 HBAT State
President

Dee Burris
President, 1993

HBAT OffiCERs were also sworn in with Vice President and Treasurer
Jimmy Franks, 2018 HBAT President Mack Andrews, 2017 HBAT President
Dennis Epperson, Vice President and Secretary Ethan Collier, Associate Vice
President Peaches Searles and 2018 NAHB President Randy Noel.

Charlotte Peak named 2017 HBAT State Builder of Year

CHARLOTTE PEAK accepts the 2017 HBAT Builder of the Year award
from HBAT 2017 President Dennis Epperson.



www.clevelandbanner.com                                                                                                                                                                                                                                                    Cleveland Daily Banner—Sunday, March 25, 2018—C11

 2240 Woodchase Close NW

 Call Today For A 
 Free Estimate

 • Construction 
 • Remodeling
 * Plumbing 
 * Carpentry 
 * Flooring
 * Home Repair 
 * Electrical 
 * Painting & More

 For Your Next 
 Home Repair or 
 Improvement 

 Project...
 Call A 

 Licensed 
 Professional

 2551 Georgetown Road  472-5051

 Proud Member 
 & Supporter!

 OPEN 5 DAYS A WEEK
 Come See The Back & Neck Specialists

 •  New approach to chiropractic for 
 overall well being

 •  Specialized and unique techniques
 (low force, specific analysis)

 •  Massage therapy
 •  Homelike atmosphere

 • No long waits in cramped waiting room
 • Patient and friendly doctors and staff

 Complete Wellness
 Chiropractic

 95 Mikel St.       476-0023

 Dr. Eric Gruber
 Dr. Wendy Gruber

 BACK PAIN
 GOT YOU

 TIED UP IN 
 KNOTS?

 AFFORDABLE HEATING & AIR

 CALL STEVE FINNELL • 479-6998

 Proud Supporter Of

 “Proud members of   let us help you with your build”
EQUAL HOUSING
OPPORTUNITY

Past

Presidents

Jim Pemberton
President, 1999, 2000

Andy Hart
President, 2001, 2002

David May
President, 2003

Philip Daniels
President, 2004, 2005

AP Photo/Terry Chea

Mike Moy, an assistant plant manager for Lehigh Hanson Cement Group,
inspects a Kespry drone he uses to survey inventories of rock, sand and other
building materials at a mining plant in Sunol, California. Robots are coming to a
construction site near you. Tech startups are developing self-driving bulldozers,
survey drones and bricklaying robots to help the construction industry boost
productivity, speed and safety as it struggles to find enough skilled workers. 

AP Photo/Marcio Jose Sanchez

Built RoBotics
CEO Noah Ready-
Campbell poses for a pic-
ture in front of the com-
pany's autonomous track
loader in San Francisco.
Backed by Silicon Valley
money, tech startups are
developing self-driving
bulldozers, drones to
inspect work sites and
robot bricklayers that can
lay bricks faster than
humans and work with-
out lunch breaks. 

Robots break new ground 
in the construction industry

SAN FRANCISCO (AP)
— As a teenager working
for his dad's construction
business, Noah Ready-
Campbell dreamed that
robots could take over the
dirty, tedious parts of his
job, such as digging and
leveling soil for building
projects.

Now the former Google
engineer is turning that
dream into a reality with
Built Robotics, a startup
that's developing technol-
ogy to allow bulldozers,
excavators and other con-
struction vehicles to
operate themselves.

"The idea behind Built
Robotics is to use
automation technology
make construction safer,
faster and cheaper," said
Ready-Campbell, stand-
ing in a dirt lot where a
small bulldozer moved
mounds of earth without
a human operator.

The San Francisco
startup is part of a wave
of automation that's
transforming the con-
struction industry, which
has lagged behind other
sectors in technological
innovation.

Backed by venture capi-
tal, tech startups are
developing robots,
drones, software and
other technologies to help
the construction industry
to boost speed, safety and
productivity.

Autonomous machines
are changing the nature
of construction work in
an industry that's strug-
gling to find enough
skilled workers while fac-
ing a backlog of building
projects.

"We need all of the
robots we can get, plus all
of the workers working,
in order to have economic
growth," said Michael
Chui, a partner at
McKinsey Global
Institute in San
Francisco. "As machines
do some of the work that
people used to do, the
people have to migrate
and transition to other
forms of work, which
means lots of retraining."

Workers at Berich
Masonry in Englewood,
Colorado, recently spent
several weeks learning
how to operate a brick-
laying robot known as
SAM. That's short for
Semi-Automated Mason,
a $400,000 machine
which is made by Victor,
New York-based
Construction Robotics.
The machine can lay
about 3,000 bricks in an
eight-hour shift - several
times more than a mason
working by hand.

SAM's mechanical arm
picked up bricks, covered
them with mortar and
carefully placed them to
form the outside wall of a
new elementary school.
Working on a scaffold,

Reuse the News
Recycle this newspaper

See ROBOTICS, Page C12
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 Proud Members of

 DRAIN RIGHT 
 GUTTERING
 “The  Go-To Gutter Guys”

 Don’t wait for the rain!
 Call today for your

 FREE ESTIMATE!
 423-472-7018

 www.drainrightguttering.com

 F A L C O N   C R E S T   S U B D I V I S I O N 4 STAR LLC
 Property Development

 Commercial & Residential Building
 Lake Mantooth

 P.O. Box 765 • Charleston, TN  37310
 423.650.2925

 Email: lmantooth@charter.net 
 falconcrestsubdivision.org

 423.650.0329

 R OCK  S OLID  I NTERIORS , LLC
 FABRICATORS OF STONE COUNTER TOPS

 815 S. Lee Highway
 Cleveland, TN 37311

 charlesfricks@ymail.com
 rocksolidinteriors.com

 Visit any of our 9 
 area locations

 Hwy. 411
 Ocoee, TN

 Keith Street
 Cleveland, TN

 Blue Springs Rd.
 Cleveland, TN

 Spring Place Rd.
 Cleveland, TN

 Paul Huff Pkwy.
 Cleveland, TN

 US Hwy. 64
 Ducktown, TN

 Hwy. 11
 Calhoun, TN

 25th Street
 Cleveland, TN

 Lauderdale Memorial Hwy.
 Charletson, TN

 Feelin’ Hungry?

PAsT

PREsidEnTs

dennis epperson
President, 2006, 2007,

2009
HBAT President 2017

Chris spors
President, 2008

Charlotte Jones
President, 2010, 2012

Greg Calfee
President, 2011

Peaches searles
President, 2014

Lake Mantooth
President, 2013, 2016

John Proffitt
President, 2015

Chad dean
President, 2017 2018

Robotics
From Page C11

workers loaded the
machine with bricks and
scraped off excess mortar
left behind by the robot.

The goal, said compa-
ny president Todd
Berich, is to use technol-
ogy to take on more work
and keep his existing
customers happy. "Right
now I have to tell them
'no' because we're at
capacity," he said.

Bricklayer Michael
Walsh says the robot
lessens the load on his
body, but he doesn't
think it will take his job.
"It ain't going to replace
people," Walsh said.

The International
Union of Bricklayers and
Allied Craftworkers isn't
too concerned that
robots will displace its
members anytime soon,
according to policy direc-
tor Brian Kennedy.

"There are lots of
things that SAM isn't
capable of doing that you
need skilled bricklayers
to do," Kennedy said.
"We support anything
that supports the mason-
ry industry. We don't
stand in the way of tech-
nology."

The rise of construc-
tion robots comes as the
building industry faces a
severe labor shortage.

A recent survey by the
Associated General
Contractors of America
found that 70 percent of
construction firms are
having trouble finding
skilled workers.

"To get qualified peo-
ple to handle a loader or
a haul truck or even run
a plant, they're hard to
find right now," said
Mike Moy, a mining
plant manager at Lehigh
Hanson. "Nobody wants
to get their hands dirty
anymore. They want a
nice, clean job in an
office."

At his company's min-
ing plant in Sunol,
California, Moy is saving
time and money by using
a drone to measure the
giant piles of rock and
sand his company sells
for construction.

The autonomous quad-
copter can survey the

entire 90-acre site in 25
minutes. Previously, the
company hired a con-
tractor who would take a
whole day to measure the
piles with a truck-mount-
ed laser.

The drone is made by
Silicon Valley-based
Kespry, which converts
the survey data into
detailed 3-D maps and
charges an annual sub-
scription fee for its serv-
ices. The startup also
provides drones and
mapping services to
insurance companies
surveying homes dam-
aged by natural disasters.

"Not only is it safer
and faster, but you get
more data, as much as
ten to a hundred times
more data," said Kespry
CEO George Mathew.
"This becomes a com-
plete game changer for a
lot of the industrial work
that's being accom-
plished today."

At Built Robotics,
Ready-Campbell, the
company's founder and
CEO, envisions the
future of construction
work as a partnership
between humans and
smart machines.

"The robots basically
do the 80 percent of the
work, which is more
repetitive, more danger-
ous, more monotonous,"
he said. "And then the
operator does the more
skilled work, where you
really need a lot of
finesse and experience."

Built Robotics recently
used its automated bull-
dozer — retrofitted with
sensors and autonomous
driving technology — to
grade the earth on a con-
struction site in San Jose.
The project allows the
startup to both test its
technology and generate
some revenue.

"I'm very excited about
where autonomous
machines could be used
in our industry," said
Kyle Trew, a contractor
who worked with Built
Robotics on the San Jose
project. "Hopefully I can
use this as a tool to get
an edge on some of my
competitors."

Books placed backward: art or nonsense?
By TRACEE M. HERBAUGH 
Associated Press

Looking for an easy way
to organize a messy book-
shelf? You might consider
turning all the spines
backward.

Yes, the backward
bookshelf is one of the
easiest ways — albeit, not
too functional — to clean
up a hodgepodge of texts.
It's also an interior design
craze that's about as cul-
turally divisive as national
politics in America.

Advocates tout the sim-
plistic texture of the
pages, while opponents
argue that the idea is just
plain stupid since you
can't see which books are
which. Generally speak-
ing, you love it or hate it.

The backward bookshelf
began to trend in the mid-
aughts, mostly as an artis-
tic styling tool in photo-
graphs on small-scale
design blogs or bookshop
websites. Now, big-box
retailers such as West Elm
and The Container Store
have incorporated back-
ward bookshelves into
their product displays.

A Google search for
"backward books" will
bring back millions of
results, from sites includ-
ing social-media main-
stays like Pinterest and
Instagram, various
women's magazines and
some interior design sta-
ples like Apartment
Therapy.

"I can see the appeal
because a lot of times, if
there's a lot of books in a
room, people find it dis-
tracting or overwhelm-
ing," said Sarah Cole, a
Boston-area interior
designer. "But it's not

super-functional, and
unless the books are pure-
ly decorative, it just seems
challenging."

Backward books, Cole
said, do align with the
neutral, monochromatic
look that is popular now
in design.

Achieving a simple, styl-
ish look is exactly why
Cari Shane turned her
books backward. Four
years ago, the public rela-
tions executive was reno-
vating a 1914 row house in
Washington, D.C., when
her teenage daughter sug-
gested the idea.

"I had these beautiful
orange chairs for the liv-
ing room and I needed
something to set them
off," Shane said. "I needed
something that was going
to let the chairs be the
focal point."

The books used in the
display were ones Shane
had no plans to re-read.

"I couldn't tell you what
books they are," she said.

On the other hand,
Nathan Shafer, a life-long
reader and book collector,
has filled his Arvada,
Colorado, home with hun-
dreds of books, none of
which face backward.

"They're entities, and
when you turn them all
backward it renders them
one anonymous mass,"
Shafer said.

And an anonymous
mass, Shafer said, defies
the purpose of books.

"They're for the unique
words, the unique ideas,
the unique characters
inside them," he said.
"Part of the reason for
hanging onto books is so
you can go back and find
something. You can't do
that if you're hiding every

Tracee M. Herbaugh via AP

This undaTed photo shows the check-out
counter at the indie bookseller Newtonville Books in
Newton, Mass. The counter is made of rows of back-
ward books glued into place. 

identifying mark."
There are occasions,

however, when art is exe-
cuted just right, at least
according to the cus-
tomers of Newtonville
Books, an independent
bookseller in Newton,
Mass. The store is known
around the area for its
visually intriguing count-
er, which is filled with
backward books in differ-
ent sizes and colors.

The shop's owner, Mary
Cotton, saw the styling

tool on the website of an
Australian bookstore six
years ago.
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 NOW IS THE TIME TO HAVE
 YOUR POOL INSTALLED!

 What shape 
 does your 

 dream come in?
 No matter what shape the pool of your 
 dreams comes in, we can make it a 
 reality. From the simple to the simply 
 wild, our 38 shapes give you a world of 
 choices in size and configuration. And if 
 this isn’t enough variety for you, just let 
 us know. We can design a custom pool 
 that is uniquely your own.

 Mathews Pool & Spa Company
 2724 Keith Street in Cleveland  476-4521
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 2’R 20’ x 44’4
 4’R 20’ x 43’7

 20’ x 40’
 18’ x 36’

 15’ x 30’
 18’ x 36’

 23’0-1/2 x 37’3-3/4  17’ x 33’
 18’ x 34’

 18’ x 34’

 16’ x 32’ Sq. Btm. Grec.
 16’6 x 35’6 Sq. Btm. Grec.

 16’6 x 35’6 Cont. Grec.
 18’ x 36’ Cont. Grec.

 20’0 x 39’9 Cont. Grec.
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 NEW
 LOCATION

 WE ARE PROUD
 TO BE

 ORBA  MEMBERS
 Thank you for choosing us for

 your financial needs.

 Superior
 Quality

 Excellent
 Selection

 Affordable
 Price

 Call Us Today!

 WE ARE YOUR ONE STOP 
 SOURCE FOR ALL YOUR 

 KITCHEN, BATH 
 & LIGHTING NEEDS

 PROUD MEMBER

THE CiviTan inClusivE

Playground in Stuart Park has been adopted as
one of the main projects by the Ocoee
Region Builders Association this year.  The
Cleveland Civitan, who built the park  in 1988,
designed it as a park to meet the needs of
children with disabilities. Epperson  Homes
LLC has been selected as the general contrac-
tor for the new additions to the park. The
Bradley County Healthy Community Initiative
awarded the Civitan Club a $15,000 matching
grant for the project.  The
grant will help fund two
new picnic shelters, an
Americans with
Disabilites Act-compliant
restroom building and
new sidewalks and land-
scaping. Several other
local entities are also
assisting with the project,
including the city of
Cleveland and Bank of
Cleveland. Below and at right is some of the
work that has already been done on the proj-
ect.

Homeownership: Opportunity is knocking
(NAHB) —Homeown-

ership is an important
part of the American way
of life. Today there are
many opportunities in
the housing market –
including low mortgage
rates and new homes
that are built to fit your
lifestyle – to find a home
that is right for you. But
market conditions can
change, and these oppor-
tunities may not be
around for long, so home
buyers shouldn’t wait.

Interest Rates
Low Interest Rates

Today’s low interest
rates are helping home
buyers find affordable
housing options.

But, it's important to
keep in mind that inter-
est rates are sensitive to
market forces and can
change quickly. Even a
slight rate increase can
push monthly payments
to the point that a buyer
might miss out on their
first choice for a new
home.

Large
Downpayments

Not Necessary
While lenders are look-

ing more closely at bor-

rowers today than in
recent years, there are
options for purchasing
your home without a 20
percent downpayment.
For example, the Federal
Housing Administration
(FHA) offers loans to
first-time home buyers
with low downpayments.

However, these loans
require mortgage insur-
ance.

To ensure that the
process goes smoothly,
buyers should consider
pre-qualifying for a
mortgage and having
financing in place before
shopping for a new
home. Buyers also may
find that some home
builders have arranged
favorable financing for
their customers or offer
financial incentives.

Built to Fit Your
Lifestyle

Designed to accommo-
date today’s busy
lifestyles, new homes –
including urban condos
and single-family homes
– feature open floor
plans, flexible spaces,
low-maintenance materi-
als and other amenities
that make them more
appealing than ever

before.

Family
With energy costs near

the top of consumer con-
cerns, it’s good to know
that new homes can be
more energy efficient
than ever. Innovative
materials and construc-
tion techniques mean
that today’s new homes
are built to be much
more energy efficient
than homes constructed
a generation ago. Not
only can they be more
affordable to operate,
new homes also are sig-
nificantly more resource
efficient and environ-
mentally friendly.

And in many areas,
prospective home buyers
who wish to live in age-
qualified communities
for those 55 and older
will find a large selection
of homes tailored to the
evolving lifestyles of the
baby boom generation.

Benefits for Home
Owners

Unique tax benefits
that apply only to hous-
ing help lower the cost of
homeownership.

Both mortgage interest

See OWNERSHIP, Page C 15



By MELISSA RAYWORTH
Associated Press

New York interior
designer Young Huh has
always added touches of
glamour to the rooms
she designs. Lately, she
says, clients are asking
for even more of it.

"I think it's a backlash
from the years of mid-
century modern and
minimalist leanings," she
says. "People want lush
fabrics, over-the-top fin-
ishes, and gold and silver
touches. Clients are look-
ing for a little fantasy
and magic in their
homes."

Los Angeles designer
Jessica McClendon hears
similar requests. Her
work has always been
infused with "casual
glamour," she says. But
now she sees a move-
ment away from simplic-
ity and toward bolder
looks inspired by the rich

fabrics and intricate
embellishments on fash-
ion runways.

"The incredible popu-
larity of Gucci and other
maximalist looks in fash-
ion showcase how people
are ready to let loose and
indulge in fun and luxu-
ry," Huh says.

With HGTV calling
2018 "the year of glam-
our," homeowners may
be drawn to this trend
but also worry about
going too far.

We've asked Huh,
McClendon and
Massachusetts-based
interior designer Kristina
Crestin for tips on ramp-
ing up a room's glamour
with a careful and deli-
cate touch.

CHOOSE YOUR

APPROACH

If you're craving glam-
orous elements like vel-
vet, silk and jewel tones,
the classic approach

always works: "You can
add glamour to a room
with rich colors, dramat-
ic color contrasts, moody
tones, and over-the-top
flourishes such as over-
scale mirrors and gold-
tone accessories or furni-
ture legs," Huh says.

She advises clients who
truly love glamour to
embrace it.

"You need to take a
bold point of view and
not be apologetic," she
says. "Imagine what it's
like to wear a sexy red-
carpet gown. You have to
love it and you have to
want to flaunt it a bit."

But there is another
way to add a measure of
luxury while maintaining
an otherwise casual, low-
key room. Crestin uses
elements traditionally
considered "glamorous,"
like velvets and metals
with a shimmery finish.
But she's not aiming for
anything sexy or glitzy.

She chooses velvet seat
cushions in soft, flatter-
ing shades for window
seats or kitchen island
stools to add "a bit of
lushness and a plush
feel." The luxury fabric
adds an attractive sheen,
but it's "still casual and
clean," she says. "With
all the hard, sleeker sur-
faces in a kitchen, the
velvet tone and variabili-
ty in the sheen really add
depth and warmth to the
room."

Velvet may sound like
a surprising choice for
kitchen seating, but it's
actually a durable and
practical fabric, Huh
says. "A good-quality cot-
ton or mohair velvet will
last you forever and is
very child-friendly," she
says.

MIXING 

OPPOSITES

McClendon adds just
the right amount of
glamour by using sharp
contrasts: She chose lush
velvet upholstery in a
bold shade of teal for her
living room sofa. But she
opted for an angular,
modern shape, rather
than a sofa with a tufted

back and rolled arms.
The clean lines keep the
Hollywood glam fabric
from feeling overpower-
ing.

If you're using velvet
on one piece of furniture,
Huh says, go with
leather, chintz or linen
on other pieces. "What I
wouldn't do is upholster
every single piece of fur-
niture in velvet."

"Installing a richly col-
ored velvet sofa in a
room gives instant glam-
our, and is a great foun-
dation upon which to
build a glamorous room,"
Huh says. But "make
sure that not every single
piece in the room is
high-octane and sparkly.
You need a place for your
eye to rest, and you need
contrast for interest."

Crestin agrees: The
lighting and sink hard-
ware she recently chose
for a powder room was
done in a satin brass fin-
ish. "The satin sparkled
and popped against the
dark finish" of the room's
charcoal-gray trim and
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JaMes ROBeR-
sOn, seated, was the
recipient of the ORBA
Lifetime Achievement
Award. At the presenta-
tion were past ORBA
presidents, from left,
Charles Shirley, Peaches
Searles, Paul Rice, Dennis
Epperson, Lake
Mantooth, Dee Burris,
John Proffitt and
Charlotte Peak. Current
ORBA President Chad
Dean is at the table with
Roberson.

In August 2017, the Ocoee Region Builders
Association presented its Lifetime Achievement
Award to James Roberson.

Dennis Epperson, who is a former ORBA
president and was the 2017 Home Builders
Association of Tennessee president, presented
the award.

“The recipient of this year’s award built his
first of what would be many homes in 1954,”
Epperson said. “He partnered with some of the
greats — Austen Stevenson, Randall Fisher and
Pony Johnson — in 1968 to break away from
the Chattanooga homebuilders branch to estab-
lish the Cleveland-Bradley Builders
Association.”

Only one other person has been awarded the
Lifetime Achievement honor by ORBA. That
was Randall Fisher.

Roberson was president of the local builders
association in 1981, and served as an active
member for many years. Epperson said that in
his time with the association, Roberson was a
national director and lobbied with then U.S.
Sen. Howard Baker of Tennessee. Roberson
also recruited 41 new members to the group.

Roberson said all of the homebuilders he has
worked with, and those who are involved in the
business today, deserve accolades.

“He said that it was absolutely important that
the people who have worked with him and
helped him along the way to know that he was
sincerely grateful and he could not have been
anything without them,” Epperson said.

The ORBa LiFe-
TiMe Achievement
Award was presented to
James Roberson, seated.
He is only the second
ORBA member honored
with this award. With
Roberson are Shonna
Ellis of Wholesale Supply
Group; Dennis Epperson,
2017 HBAT president;
and Chad Dean, 2017
president of ORBA.

LIFETIME

ACHIEVEMENT
Roberson is second person 
to receive this ORBA honor

ASK A DESIGNER: Going glam without going too far

Laure Joliet/Jessica McClendon via AP

This undaTed photo provided by Jessica
McClendon shows a dining room designed by interi-
or designer McClendon. This dining area mixes the
traditional glamour of a glossy black table and crystal
chandelier with the sexy glamour of a rock-and-roll
print and gold accessories. 

See DESIGNER, Page 15



(StatePoint) Building a
new home? Overhauling
an existing one? Here are
three renovation ideas
that will add beauty and
value.

Expand Your Living
Space

Don’t let that basement
sit unfinished and
unused. Substantially
expand your home’s liv-
able areas by turning
your attention to the bot-
tom floor. Finishing a
basement is an involved
project, potentially
requiring electrical and
plumbing work, insula-
tion, drywall and more --
but the end result is
worth the effort and
expense. What’s more,
some of the less technical
aspects of this renovation
could even be DIY-ed.

Before getting started,
consider what type of
space would most benefit
your household long-
term. You may even be
able to recoup some cost
of the investment. For
example, turning your
basement into an at-
home fitness center
means ditching the costly
gym membership. Want
to reduce time and
money on your com-
mute? Your basement
may just make an ideal

home office.

Add a Focal Point
Is your interior design

in need of a little some-
thing? The right eye-
catching elements can
make a room pop while
adding vitality to your
living spaces. A fireplace,
for example, adds
ambiance and comfort
while also creating a nat-
ural gathering space.

What’s more, new
models pair the charm of
a traditional open-front

fireplace with the design
flexibility of gas models.
The Phoenix TrueView
from Heat & Glo offers
the convenience of gas
without the glass, giving
homeowners an unob-
scured view of the flames
against the traditional
brick or fade-resistant
reflective black glass
liner. An optional
Bluetooth speaker system
allows one to hear the
fire as well as see it —
making it a focal point
for the ears as well as the
eyes.

Boost the Backyard
If you find that your

household spends very
little time in the back-
yard, figure out why. Is
there a lack of shade? Are
there not enough places
to sit? Take a poll so you
can diagnose the problem
and take steps to correct
it. Consider also how to
make this space usable
for a larger portion of the
year, such as adding a
fire pit or an enclosed,
heated patio. Lastly, con-
sider aesthetics. A bit of
landscaping can make
your backyard as visually
appealing as your home’s
interiors.

This season, consider
the renovations that will
go furthest to boost your
home’s livability, beauty
and value.
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shiplap wainscoting, she
says. "It didn't have to
be glossy or polished to
add sheen and sparkle
to a space."

REMEMBER 
RED-CARPET

RULES
Even for glamour

lovers, Huh advises
using the same restraint

you'd use when dressing
for a black tie event.

"If you have the sexy
dress and blingy neck-
lace, rings, bracelets,
big hair, and lots of
makeup and a tiara,"
she says, "you probably
need to take one or two
things off or take it
down a notch. So keep
in mind to add some

classic pieces to the
mix."

She suggests choosing
a traditional wood cabi-
net or a chair uphol-
stered in a good, simple
linen.

"Anything clean and
classic," Huh says, "will
keep the room looking
both real and truly
glamorous."

Designer
From Page C14

Ownership
From Page C13

and property taxes are
deductible.

Moreover, for mar-
ried couples, profits of
up to $500,000 on the
sale of a principal resi-
dence ($250,000 for
single taxpayers) are
excluded from tax on
capital gains.

The Advantage of
Leveraging

Leveraging is another
advantage of homeown-
ership. A buyer can
purchase a home and
receive the full benefit
of homeownership with
a cash downpayment
that is only a fraction of
the total purchase
price. This is called
leveraging, and it
makes the rate of

return on a home pur-
chase greater than on
other purchases with
the same value, such as
stocks, where the buyer
must put up the entire
price.

Building Personal
Resources

For most Americans,
homeownership is a
primary source of net
worth and an important
step in accumulating
personal financial
assets over the long
term. For most families,
home equity represents
the largest share of net
worth.

There Really is No
Place Like Home
Although there are

many positive financial
aspects to homeowner-
ship, a home cannot be
valued in monetary
terms alone. 

Not only can home-
ownership be a step-
ping stone to greater
financial well-being, it
provides a permanent
place to call home and
great personal satisfac-
tion.

Academic research
also shows that home-
ownership provides a
wide range of social
benefits and strength-
ens the nation’s peo-
ple and its communi-
ties.

Homeownership is
truly a cornerstone of
the American way of
life.

3 major renovations that are worth effort

Banner photo, BRIAN GRAVES
‘

ORBA has a monthly membership meeting to encourage fellow builders to become members and take
advantage of the services the organization provides, both materially and in monitoring legislation which
affects the building industry.  ORBA meets on the third  Wednesday of the month at 11:30 a.m. The next
meeting will be April 18, hosted by Sherwin Williams, and at the Southern Charm  venue.
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DURING ORBA’S Legislative Open House, members and lawmakers mingled. From left are Kevin Brooks,
Dennis Epperson,  Chad Dean, John Proffitt, Charlotte Peak and Rhonda Bailey.

Kevin BROOKS and Cleveland Mayor Tom
Rowland pose for a photo at the ORBA Legislative
Open House. 

At the ORBA Legislative Open House were, from left, Dennis Epperson,
Charlotte Peak, state Rep. John Forgety, state Sen. Todd Gardenhire; and state
Rep. Kevin Brooks. 

ORBA’S

LegiSLAtive Open
House was held at Bank

of Cleveland. From left
are John Proffitt, Chad
Dean, Peaches Searles,

Mayor Tom Rowland,
Charlotte Peak, Kevin

Brooks, Charles Shirley,
Dennis Epperson and

Paul Rice.

Attending the ORBA Legislative Open House were, from left, Jimmy
Logan, Charlotte Peak, Steve Trump, Milan Blake and Judge Andrew Freiberg.
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