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The Ocoee Region Builders
Association, for 47 years, has done a
fantastic job in all aspects of protect-
ing and representing the interests of
the local homebuilding industry as
well as the home buyer.

With its membership support,
ORBA will continue to be an integral
part of monitoring the construction

industry in Bradley, Polk and McMinn
counties.

The Ocoee Region Builders
Association has a long history of
working toward responsible and rea-
sonable solutions that benefit its
members, and ultimately, the commu-
nity.

ORBA stands committed to work

with all interested parties and to
arrive at solutions for the many issues
that face a growing community.

ORBA has worked with numerous
other organizations and educational
groups, forming powerful and effec-
tive partnerships to help build homes
that are more affordable, green, and
less energy dependent.

The builders and associates of
ORBA understand how important it is
to make time for our industry and
association. ORBA, as a group, stands
strong to represent our area of home-
building.

ORBA will continue to be the voice
of the building industry and prepare
the community for tomorrow.

ORBA — The voice of the building community

A special feature of your Cleveland Daily Banner
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HOME BUILDERS Association of
Tennessee President Dennis
Epperson looks over a wall in a
house under construction during a
Habitat for Humanity Build.



(NAHB) — If you are shopping
for a new home, how can you be
sure that it was built so that it
does not cause health or safety
problems for the members of
your household?

The answer can be given in
two words: building codes.

A building code sets forth
requirements to protect public
health, safety and general wel-
fare as they relate to construc-
tion and the occupancy of a
building. These codes include
specific requirements for building
materials, fire protection, struc-
tural design, light and ventila-
tion, heating and cooling, sani-
tary facilities and energy conser-
vation.

There is no national building

code enforced by the federal gov-
ernment. Different areas of the
country have different construc-
tion methods; the techniques
used to build houses in a cold
climate will be different than
those used in a warm climate.
Most construction in the United
States is regulated at the local
level. Only a few municipalities
(mostly major cities) write and
revise their own codes. Some
states have mandatory statewide
building codes.

Building homes is a complicat-
ed process, so building codes are
often long and complicated. To
prevent each local jurisdiction
from having to develop its own
complicated codes from scratch,
there are several major model

code organizations that draft
codes that local areas can adopt.

The local area has total
authority for adoption and
enforcement. It may adopt a
model code as is, adopt only spe-
cific portions, or add some of its
own changes.

Code writing is a dynamic
process, involving constant inter-
action between the public and
private sectors of the construc-
tion industry. Federal, state and
local governments and individu-
als involved in code writing and
revision represent the views of
labor, management, manufactur-
ers and trade associations, con-
tributing much time and techni-
cal expertise to the process.

Building codes do not deal

with issues such as the quality
of the workmanship and materi-
als. Consumers are protected in
these areas through their war-
ranties.

For instance, if a building code
inspector is examining a home
and sees a gouge in a kitchen
floor or countertop, that would
not be an item affecting health or
safety, and as such would not be
covered by a building code.
However, it would be covered in
the warranty on workmanship
and materials.

WASHINGTON (AP) — Long-
term U.S. mortgage rates slid
this week from their highest
levels of 2017.

Mortgage buyer Freddie Mac
said Thursday that the rate on
30-year, fixed-rate home loans
fell to 4.23 percent from 4.30
percent last week. The bench-
mark rate stood at 3.71 per-

cent a year ago and averaged
3.65 percent in 2016, lowest
in records dating to 1971.

The rate on 15-year mort-
gages tumbled to 3.44 percent
from 3.50 percent.

Last week’s rates were the
highest of 2017.

Mortgage rates rose sharply
after the Nov. 8 election.

likely not to specialize in one
field of building. They have no
additional resources to tap into.

Dean explained in this area,
there is a tendency to specialize. 

“Here you find more builders
who subcontract. They have
people to call on for expertise
throughout the home building
process,” he said. “They know
the one trade can keep them in
business and make them a
good living.”

“People expect a certain level
of quality. That’s why you are a
custom builder,” he said.

He said this year ORBA is
looking for ways to get into
schools — to get more involved
with the students. 

“We want to promote with our
youth that there is good money
in the construction industry.
We want to get the younger gen-
eration engaged in learning a
trade, because nationwide there
is a shortage of skilled labor. 

“One of the ways to correct
that (the shortage) for the
future is to get our youth to
understand, if they are interest-
ed in a field like construction,
there is great opportunity for
not only steady employment,
but to make good money long
term,” Dean said.

The scholarships they give to
high schoolers is one way to
help individuals going into con-
struction-related fields.

He noted Cleveland High

School students applied last
year for the scholarships. They
are hoping to get the other local
high schools — Bradley Central
and Walker Valley — to also
have students apply for the
scholarships.

He said other ways to become
involved in the community have
been planned for ORBA mem-
bers. 

This summer, ORBA is plan-
ning on participating in Habitat
for Humanity’s Blitz. 

ORBA is also looking at part-
nering with the Fire
Department again to inspect
and install smoke detectors as
a way of safety.

He said, “We know from the
last time we did this, we saved
the lives of one family in a trail-

er park.”
They are also working with

River Counties Association of
Realtors to expand and cooper-
ate with them.

“There is so much going on in
our area, with the growth and
the economy. We feel it is more
important than ever to have
both associations working
together,” he said.  

He noted the two industries
go hand-in-hand. “They need to
understand what we do — we
need to bridge those gaps.”

Dean noted he “could not be
more proud to be a part of
ORBA. We strive to build sound
homes that are competitively
priced, energy efficient and
built for each stage of our
lives.”
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missiON stAtEmENt

The Ocoee Region Builders Association is a not-for-profit
organization that represents the building industry in
Bradley, McMinn and Polk counties.

It is the local chapter of the state and national associa-
tions. The National Association of Home Builders is one of
the nation’s largest trade associations with more than
140,000 members, whose mission is to enhance the build-
ing and housing industries.

NAHB is known as the voice of the housing industry.

ORBA ExECutivE COmmittEE

Members of the Ocoee Region Builders Association
Executive Committee

President — Chad Dean
Immediate Past President — Lake Mantooth
HBAT state President Dennis Epperson
Treasurer/Secretary Jerry Franitza
Government Affairs Chair Charlotte Peak

ORBA mEEtiNgs

ORBA meets on the third Wednesday of the month at
11:30 a.m.

The membership meeting schedule is:

April 19 — Tindell’s Building Materials, 205 20th St.
S.E.

May 17 —  Acme Brick & Tile/CU Tom Wheeler Training
Center at 2450 Guthrie Ave. N.W.

June 21 — Ferguson Enterprises Inc., 3375 Old Tasso
Road N.E.

July — no membership meeting

Aug. 16 — Superior Walls of East Tennessee, CU Tom
Wheeler Training Center

Sept. 20 — Cleveland Plywood Co., 2700 20th St. N.e.

Oct. 18 — Worth Construction and Restoration, 117
Lupton Lane

Nov. 15 — VEC/End of Year Business/5335 Georgetown
Road N.W.

December — Christmas Party, TBD.

Chad Dean is 2017 president of ORBA

CHAD DEAN receives congratulations from Home Builders of
Tennessee President Dennis Epperson after being sworn in as the
2017 Ocoee Region Builders Association president.

By GWEN SWIGER
gwen.swiger@clevelandbanner.com

Chad Dean was installed as
the 2017 president of the Ocoee
Region Builders Association at
December’s awards program.

Dean, originally from
Northern New York, moved to
Cleveland about 2002, while a
family member attended Lee
University.

He started by working at
Cleveland Plywood, but realized
the opportunities available in
the building industry locally.

Dean noted he “had a previ-
ous background in construction,
because I worked for my  uncle
in construction before I moved
from New York.

“When I realized how much
building was going on, I wanted
to start getting involved. I start-
ed out by building one ‘spec’
house a year. I became a
licensed contractor in 2009. I
have been building custom
homes every since.”

Dean operates Dean Custom
Homes LLC.

He said people who want cus-
tom homes usually already have
property and a plan. Sometimes
they use one of the company’s
plans. 

“There is a big difference
between custom homes and pre-
sale homes,” he said. “With pre-
sale homes, the bulk of the con-
trol is on the builder.”

Of his election as president of
ORBA, Dean said, “I don’t take
responsibility lightly.”

He sees the builders associa-
tion growing and he is ready to
help it do so.

Dean said he became involved
in ORBA four years ago. 

“Almost immediately, I began
to understand there are major
advantages to being a member
versus not being a member of
the homebuilders association,”
he said.

“We have made it easier for
people to get plugged in by hav-
ing a full calendar for the mem-
bership. Our membership has
been growing steadily,” Dean
said.

“When you are a member of
the local association, you are
also a member of the national
association,” he explained. 

“We are getting members to
understand the value of the
membership. The NAHB has so
many ways and knowledge to
help make your business grow,”
he said.

He explained through the
local, state and national associ-
ations, builders and associates
can become more “plugged into”
rules and regulations as well as
new products and trends.

“My goal is to draw more of
my generation into the business,
and show them how much their
business can benefit from the
experience.”

He noted in the rural area of
New York, the builders are more

Average U.S. 30-year 
mortgage rate slips

Building codes: What you should know



Builder confidence in the
market for newly built single-
family homes jumped 6 points
to a level of 71 on the National
Association of Home
Builders/Wells Fargo Housing
Market Index. 

This is the highest reading
since June 2005.

“Builders are buoyed by
President Trump’s actions on
regulatory reform, particularly
his recent executive order to
rescind or revise the waters of
the U.S. rule that impacts
permitting,” said NAHB
Chairman Granger
MacDonald, a homebuilder
and developer from Kerrville,
Texas.

“While builders are clearly
confident, we expect some
moderation in the index mov-
ing forward,” said NAHB Chief
Economist Robert Dietz.
“Builders continue to face a
number of challenges, includ-
ing rising material prices,
higher mortgage rates, and
shortages of lots and labor.”

Derived from a monthly
survey that NAHB has been
conducting for 30 years, the
NAHB/Wells Fargo Housing
Market Index gauges builder
perceptions of current single-
family home sales and sales
expectations for the next six
months as “good,” “fair” or
“poor.” The survey also asks
builders to rate traffic of
prospective buyers as “high to
very high,” “average” or “low
to very low.” Scores for each
component are then used to
calculate a seasonally adjust-
ed index where any number
over 50 indicates that more
builders view conditions as
good than poor.

All three HMI components
posted robust gains in March.
The component gauging cur-
rent sales conditions
increased 7 points to 78 while
the index charting sales
expectations in the next six
months rose 5 points to 78.
Meanwhile, the component
measuring buyer traffic
jumped 8 points to 54.

Looking at the three-month
moving averages for regional
HMI scores, the Midwest
increased 3 points to 68 and
the South rose 1 point to 68.
The West dipped 3 points to

76 and the Northeast edged 1
point lower to 48.

Editor's Note: The
NAHB/Wells Fargo Housing
Market Index is strictly the prod-

uct of NAHB Economics, and is
not seen or influenced by any
outside party prior to being
released to the public. HMI
tables can be found at
nahb.org/hmi. 

www.clevelandbanner.com Cleveland Daily Banner—Sunday, March 26, 2017— 39

 PROUD SUPPORTER

 I  wish you and your members continued 
 success in the growth and development of

  Bradley County and the Ocoee Region

 TUCKER BACKHOE
 SERVICE

 • Footings • Waterlines
 • Sewer Lines • Septic 

 Tanks • Field Lines

 *Licensed & Insured
 Anthony Tucker

 413-7239 Mobile

 ****************

 A CUT ABOVE THE REST

 205 20th St., SE • 476-5501

 PROUD MEMBER

 Tindell’s Building
 Materials

Past PResideNts

randall FisHer
President — 1970, 1971

ausTon sTevison
President — 1972, 1973

HBaT president 1982

BoB l. JoHnson
President — 1974

a.l. Plemons
President — 1975

K. lynn davis
President — 1976

william J. FaulK
President — 1977

James B. eldridge
President — 1978, 1979

HBaT president 1987

alvin goodwin
President — 1980

James roBerson
President — 1981

Housing Market Index shows 
builder confidence 6 point jump
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 DRAIN RIGHT 
 GUTTERING
 “The  Go-To Gutter Guys”

 Don’t wait for the rain!
 Call today for your

 FREE ESTIMATE!
 423-472-7018

 www.drainrightguttering.com

 Contact Us
 Dean Custom Homes, LLC.
 P.O. Box 6070
 Cleveland, TN 37320
 cd@deancustomhomesllc.com
 423-593-7136

 facebook.com/deancustomhomes
 twitter.com/DeanCustomHomes
 linkedin.com/DeanCustomHomes

 Tailoring Your Home to Fit Your Life.

 “Building with a 
 Higher Standard.”

R. lARRY swAffORd

President — 1982

JAmes duggAn

President — 1983

RAlPh ROgeRs

President — 1984

ed Allen

President — 1985

dAnnY mARR

President — 1986

Past

Presidents

JOhn PROffiTT was recipient of the 2016 Associate of the Year
Award from 2016 President Lake Mantooth.

RhOndA BAileY was the ORBA  2016 Associate of the Year.
She was presented the award by 2016 President Lake Mantooth.

Tim evAns was presented the The Ocoee Region Builders
Association President’s Service Award from Lake Mantooth, ORBA
president.

Epperson named 2016 ORBA Builder of the Year
Dennis Epperson was named

the Ocoee Regional Builders
Association’s 2016 Builder of the
Year.

The award was presented at
ORBA’s annual installation ban-
quet at the Cleveland Elks Lodge.

Epperson was recently selected
as president of the Home
Builders Association of
Tennessee, the statewide
builders’ organization.

“Dennis serves on our board

and there are a lot of things we
have been involved with togeth-
er,” said 2016 ORBA President
Lake Mantooth.

Epperson presented Mantooth
with the 2016 President’s Award,
recognizing Mantooth’s year of
service as ORBA president.

Mantooth also helped install
the 2017 ORBA board of direc-
tors members, who were given
their oaths by state Sen. Mike
Bell.

“We take our time and try to
work for the best interests of this
organization,” Mantooth said
about the board. “We’ve had our
battles, that no one really knows
about that we’ve all been
involved in very deeply.”

Mantooth also announced the
2016 Associate of the Year title
was shared by Rhonda Bailey
and John Proffitt, and the 2016
President’s Service Award went
to Tim Evans.

Epperson gave the oath of
office to Chad Dean, who is serv-
ing as ORBA president for 2017.

“We appreciate Chad coming
up the ladder,” Epperson said.
“It’s always good to see young
blood involved in the industry.”

He noted there are 14 builders
associations across the state of
Tennessee.

“Cleveland carries a lot of clout
at the state level,” Epperson said.
“Anytime they want any bills car-
ried, they look to Cleveland.”

He noted the board of directors
spend “tireless hours every
month” meeting to implement
plans to protect the industry.

“It’s good to see how these peo-
ple care about our industry,”
Epperson said. “They keep me
going. It’s just an honor to be
with those people.”

He noted Dean has been
involved at the state level.

Dean accepted the leadership
position and talked about the
future of the organization.

“We are in a growing city,”
Dean said. “Things will never be
back to what they were before the
housing recession, but I believe
we are on the right track. There
is a lot of building going on
around Bradley, Polk and
McMinn which we represent.”

He said his interest in building
began when he was a teenager.

The OcOee RegiOn BuildeRs AssOciATiOn selected Dennis Epperson as its 2016 Builder of
the Year in December. Making the presentation to Epperson, left, was2016  President Lake Mantooth.



WASHINGTON (AP) —
Americans responded to higher
mortgage rates by snapping up
new homes in February at the
fastest pace since July.

New-home sales rose 6.1 per-
cent month-over-month to a
seasonally adjusted annual rate
of 592,000, the Commerce
Department said Thursday. That
sales pace is nearly 13 percent
higher than February of last
year, a positive sign for the
housing market that demand is
robust at the start of the spring
home-buying season.

Healthy job growth and a
recovering economy have
pushed up interest in new
homes, while the prospect of ris-
ing mortgage rates since the
November presidential election
may have pulled some sales for-
ward.

Builders have ramped up the
construction of new homes,
which helps meet strong
demand and boosts sales. That
could provide a slight lift to the
broader economy through con-
struction jobs and the consumer
spending linked to home pur-
chases.

But demand for homes is still
outpacing the construction
gains. There were 266,000 new

homes for sale last month, the
most since July 2009 — a
month after the recession ended
— and up nearly 10 percent
from a year earlier.

The median sales price in
February of a new home was
$296,200, a decline that might
reflect that much of the sales
last month were in the cheaper
Southern markets.

Construction firms are bullish
that sales will keep improving,
even though they remain well
below the heights of the housing
boom seen more than a decade
ago.

The National Association of
Home Builders/Wells Fargo
builder sentiment index climbed
to 71 this month, the highest
reading since June 2005.

Some buyers may be looking
to lock-in their purchases out
of concern that mortgage rates
will rise, possibly hurting

affordability.
Mortgage buyer Freddie Mac

said Thursday the average rate
on 30-year, fixed-rate home
loans this week was 4.23 per-
cent. That represents a slight
decline from the prior week, but
it’s significantly higher than the
3.65 percent average last year.
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 • Commercial Dumpsters • Roll Off Containers
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President — 1987
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President — 1988
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President — 1989
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THE OcOEE REGION BUILDERS Association officers for 2017 were sworn in by state Sen. Mike Bell during ORBA’s annual Christmas
Awards Program. From left are 2017 ORBA board member and former ORBA president, Philip Daniels; HBAT life director and ORBA imme-
diate past president for 2015 John Proffitt; director Tim Evans; HBAT 2017 President Dennis Epperson; Bell; 2016 ORBA President Lake
Mantooth; Bradley County Commissioner Charlotte Peak; HBAT Associate Vice President Peaches Searles; Director Rhonda Bailey;
Director Shonna Ellis; and 2017 OBRA President Chad Dean.

ORBA presents scholarships to three CHS students

Banner photo, BRIAN GRAVES

JAmES mcREE, Cleveland High School senior, center, receives his Ocoee Region Builders
Association scholarship from ORBA 2016 Vice President Chad Dean. Standing at right is 2016 ORBA
President Lake Mantooth. Not in attendance were scholarship recipients Landon Allison and Jayda
Patterson.

The Ocoee Regional Builders
Association presented three
Cleveland High School seniors

during 2016.
“This year, the state will give

half and the association will

give half,” said ORBA President
Lake Mantooth. “We’re proud to
have these three outstanding

students represent our area and
go forward with their stellar
academic careers.”

Receiving the checks from
ORBA Vice President Chad
Dean were James McRee,
Landon Allison and Jayda
Patterson.

McRee and Allison planned to
attend Tennessee Tech
University. Patterson will go to
Cleveland State.

“Of all the things we build,
the opportunity to help build
these young lives is one of the
most important construction
projects we can undertake,”
Mantooth said. “We are proud of
these students and what they
have accomplished, and look
forward to what their bright
futures hold for them.”

The 2017 President of ORBA
Chad Dean said they hope to
have more applications from
local students in the coming
year for the scholarships.

The scholarships are awarded
to individuals planning on
entering a building-related
career field. 

The application for the schol-
arship is available from your
school counselor or at
http://www.hbat.org/PDF/Scho
larship%20Application.pdf or
https://www.facebook.com/orb
acle/?fref- .

The requirements include
proof of admissions application
or enrollment in a college, uni-
versity, junior college or techni-
cal vocational school. A mini-
mum 2.5GPA or equivalent is
required. Other necessary infor-
mation includes a letter of rec-
ommendation. A reference from
an HBAT member or industry
professional is preferred. A
short  essay on how you plan to
use studies in the construction-
related field is also  requested.
A brief autobiography, which
includes work experience, is
also asked.

U.S. new home sales increase
despite higher mortgage rates
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WASHINGTON (AP) — U.S.
builders broke ground on new
homes at a faster pace in
February, a sign that developers
expect solid sales growth this
year despite higher mortgage
rates.

Housing starts rose 3 percent
last month to a seasonally
adjusted annual rate of 1.3 mil-
lion, the Commerce Department
said Thursday. Almost all of
those gains came from construc-
tion of single-family houses,
which rose 6.5 percent.
Construction of apartment build-
ings fell 7.7 percent in February.

More Americans are looking to
purchase homes as the job mar-
ket has improved, but the supply
of properties for sale has been

relatively low even with addition-
al construction. The increase in
construction starts points to
greater sales this year even
though mortgage rates have
climbed upward from recent
lows, making monthly housing
payments higher and hurting
affordability.

Housing starts are running 7.5
percent higher than they did
during the first two months of
2016. Builders last year started
the most new homes since 2007,
the year the Great Recession
began as the housing market
began to teeter.

Construction surged last
month in the West, offsetting
declines in the Northeast,
Midwest and South that were

largely caused by a decline in
apartment building starts.

Still, growth in home building
also appears to be tempered.
Building permits_an indicator of
future home
construction_slipped 6.2 percent
in February to an annual rate of
1.2 million.

Builders have been adding
supply to the market, just not
enough to address the tight
inventory of existing homes that
make up the bulk of the real
estate market. The National
Association of Realtors has
reported that the number of
existing homes on the market is
near its lowest level since 1999,
while the inventory of new homes
on the market is near an eight-

year high.
Demand among homebuyers

has been strong as the unem-
ployment rate has dipped to a
healthy 4.7 percent. Yet buyers
will likely borrow at higher rates
than last year, a factor that
could restrict the extent of price
and sales growth.

The average 30-year fixed rate
mortgage had a 4.21 percent
interest rate, mortgage buyer
Freddie Mac said last week. This
marks a steep increase from a
52-week low rate of 3.41 percent.
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ParticiPating in a meeting of the Home Builders Association of Tennessee are State President
Dennis Epperson of HBAT; Peaches Searles, vice president, Associates Council of HBAT; state Rep. Dan
Howell; ORBA President Chad Dean; and John Proffit, past president of Associates Council of HBAT.

During the hoMe
Builders Association of
Tennessee Spring Legislative
session, local builders met with
lawmakers and discussed
pending legislation that would
impact the building and home
industry. Above are 2017
Ocoee Region Builders
Association President Chad
Dean; state Rep. John W.
Forgety, District 23; John
Proffit, past president of
Associates Council of HBAT;
and, front, 2017 HBAT
President Dennis Epperson.

At left:
Meeting with state Rep.

Kevin Brooks, center, were
Home Builders Association of
Tennessee President Dennis
Epperson, left, and 2017 Ocoee
Region Builders Association
President Chad Dean.

U.S. housing starts rose in February, led by single-family homes



(NABH) — A new title recently
released from the National
Association of Home Builders
offers simple tips for readers to
make their homes greener. 

The publication, “Living Green
Effortlessly: Simple Choices for
a Better Home,” published by
MyHome Press, the consumer
imprint of the National
Association of Home Builders,
lays out ways to create a green
home by using steps to increase
a home’s value, and save money.

Author Marla Esser Cloos
shares her expertise and

empowers readers to make sim-
ple changes to buying habits
that affect a home both inside
and out. Whether living in a
small apartment in the city, or a
single-family home in the sub-
urbs, Cloos shows consumers
ways to make any home a green
home. From integrating smart
technology to planting a rain
garden, there are many ways to
live greener.  The book covers
topics ranging from landscaping
and home maintenance to home
systems and household prod-
ucts.

According to Cloos, “Living
green has to be a blend of the
stuff you buy and the things you
do. If each of us built five simple
practices or changes in buying
habits into our daily routines,
we would all soon have our own
Everyday Green Homes — and
we would change the world.”

www.clevelandbanner.com Cleveland Daily Banner—Sunday, March 26, 2017— 43

 Serving Cleveland & Bradley 
 County for over 45 Years in the 
 Areas of Residential & Commercial 
 Sales and Residential & Commercial 
 Leasing. Let us help you with 
 ALL THINGS REAL ESTATE!

 Supplying All Of Your Lighting, 
 Plumbing, Heating & Air Needs

 885 Keith St. NW • 478-1191

 WE ARE PROUD TO 
 BE  ORBA  MEMBERS

 Thank you for choosing us for
 your financial needs.

 Cleveland 
 Aluminum 

 & 

 Exteriors

 ( 423 )  472-0400

 Awnings • Metal Roofing
 Windows • Doors • Siding
 Screen & Glass Enclosures
 Portable Storage Buildings

 Carports &  Sheds
 FREE  Estimates

 Since 1974
 Licensed • Bonded

 Insured

Past

Presidents

PAUL RIcE JR.
President — 1995

cHARLES SHIRLEy
President — 1996, 1997

BARBARA cHADwIck
President — 1998

DURING THE HOME BUILDERS Association of Tennessee Spring Legislative session, local builders
met with lawmakers in the state House and state Senate. Chad Dean, 2017 Ocoee Region Builders
Association president, left, and HBAT President Dennis Epperson, right, met with state Sen. Bob Bell.

Associations monitor legislation that could impact housing
Each year, the Ocoee Region

Builders Association participates
in the spring Legislation Day on
the Hill in Nashville.

They meet with lawmakers and
discuss measures that could
impact the building community.
There are a few bills the builders
focus on when they go to this
session. 

One of the bills at the focus of
this year’s session was SB1167
Hensley/HB539 Doss. 

Chad Dean, president of
ORBA, explained the current law
does not allow building inspec-
tors to inspect new residential
construction in areas that have
opted out of requiring residential
building codes. 

The legislation allows an area
that has opted out to have new
residential construction inspec-
tions by state-contracted inspec-
tors. The measure says the code
these buildings will be inspected
to, will be the most current resi-
dential building code adopted by
the state of Tennessee.

The HBAT supports the bill.
Dean said this bill impacts

rural areas.
“We (ORBA) cover McMinn and

Polk counties,” he said. “They do
not have their own inspection
department. This is an issue
with some people who are
attempting to get financing from
banks.

“The underwriters have prob-
lems loaning money to people in
Polk County, because they don’t
have a full blown inspection
department,” Dean said.

“In our jurisdiction, the county
and city inspect our jobs. They
give a certificate of occupancy to
the give the underwriter. This
shows the house has been prop-
erly inspected at all stages of
construction,” he explained.

“This bill would give  us the
opportunity as a builder or
homeowner to hire an inspector
to give the paperwork so banks
would be more likely to lend
them funds,” he said

Dean said the bill would be
beneficial to the rural communi-
ties. Fifty-five of the state’s 95
counties do not have inspection
departments. 

“These are facts you don’t
known until you get plugged into
the builders association,” Dean
said. “That is why we encourage
builders to be involved — so they
can know stuff like this.

“If you have a potential client
who wants to build a house and
they are trying to get a loan, you
could get caught in the middle.
Without the inspections there is
too much risk for the builders,”
Dean said.

Other measures the HBAT is
looking at include SB355
Tracy/HB906 Wirgau (licensing
monetary limits), and SB520
Massey/HB476 Gravitt (exterior
design elements).

n The Tracy and Wirgau meas-

ures will raise the maximum
limit a residential/small com-
mercial contractor is authorized
to bid on construction   from
$750,000 to $1.5 million.

The licensing board will retain
the right to approve a lesser
amount. 

The bill also raises the limit
for which a licensed applicant
must submit audited financial
statements. If an applicant
requests a monetary limit of $3
million or less, the financial
statements provided will be
reviewed or audited by a CPA.

For applicants requesting a
monetary limit greater than $3
million, an audit by a CPA will
be required. The limits have not
been increased since 2000.

The measure retains all cur-
rent licensing requirements,
such as testing, bonding, finan-
cial review and interview. 

The Board of Licensing

Contractors approve of this leg-
islation.

n The Massey and Gravitt
measure “confirms that develop-
ment processes and require-
ments relating to exterior build-
ing design elements remain
between individual developers
and local government entities. 

“In Tennessee local govern-
ments do not have the authority
to regulate aesthetic require-
ments under the powers delegat-
ed to them by state statute.

“Blanket county, city or town-
wide zoning restrictions of cer-
tain building materials based
solely on color, style or appear-
ance, has nothing to do with life
safety.

“If the International
Residential code does not
restrict certain exterior residen-
tial building materials, a town,
city or county should not have
the ability to enforce such

restrictions.
“Blanket restrictions on cer-

tain exterior building materials
that may be lower in cost is an
unfair method to restrict afford-
ability or work-force housing in
any town, city or county.

“Such restrictions are not
based on life safety, but rather
on exclusivity, thereby driving
up the cost of homes and keep-
ing first-time homebuyers out of
the market.

“Builders and developers
know best what can and cannot
be marketed in a community
and assume the financial risk
for such a decision.

“This bill would not be appli-
cable to historic areas and
would not prohibit exclusion via
HOA covenants and restric-
tions.” 

The measures are designed to
“preserve choice and affordabili-
ty.”

NAHB publication outlines green home creation



In October 2016, Dennis
Epperson was sworn in as the
president of the Home
Builders Association of
Tennessee.

Epperson is the first builder
to be installed as state presi-
dent since 1997, when local
builder Bill Monaghan served
in that capacity.

Epperson has been a builder
in the Cleveland area for more
than 30 years. He has been a
member of the local builders’
association, Ocoee Region
Builders Association, since
1987.

He has been named a life
director after attending state
meetings for the last 11
years.

Epperson has been instru-
mental with helping ORBA
stay involved locally with gov-

ernment affairs, staying up-to-
date on the state and local
codes, and being involved with
area charitable events. 

Among the events he has
participated in is the Habitat
for Humanity benefit. 

He has helped raise thou-
sands of dollars over the years
to aid families putting “work

equity” into their homes. 
He has participated in the

ORBA build almost every year
since 2004. He has also been
a member of the Habitat board
of directors for several years.

In the ORBA, Epperson has
been a member of the board of
directors for many years. He
served as president for two

years. He has also been named
ORBA’s Builder of the Year
twice.

In 2014, Epperson was
named the Home Builders
Association of Tennessee’s
Builder of the Year.

Epperson said he “looks for-
ward to many more years of
building in the community and
I will always stay involved with
the builder’s association.”

He said ORBA is an asset to
the community as well as to
his fellow builders and devel-
opers. He believes being a
member benefits all builders
and keeps them informed of
ever-changing building codes
and state regulations.

As state president, Epperson
will meet in June with other
builders and leaders from

across the U.S. They will visit
lawmakers to voice the con-
cerns of builders in the state
of Tennessee.

Epperson said he is proud
to be a member of ORBA. He
hopes to continue supporting
the association for many years
to come.

Dennis Epperson is one of
the owners of Epperson Homes
LLC along with his son, Clint,
and son-in-law, Blake Allison. 

He also owns Epperson
Developments. He concen-
trates on building homes in
Bradley and surrounding
counties. 

He has been married to his
wife, Rhee, for 35 years and
they have a daughter, Brooke
Allison and daughter-in-law,
Suzanna Epperson. 
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HBAT president 2017

DENNIS EPPERSON of Cleveland assumed the presidential mantle for the Home Builders
Association of Tennessee in October 2016. He receives his pin from 2016 President Jeff Burkhart.

2017 HOME BUILDERS Association of Tennessee President
Dennis Epperson, right, was sworn in by state Rep. Bob Bell.

2017 HOME BUILDERS Association of Tennessee President
Dennis Epperson, right, shakes hands with immediate past president
of the HBAT Jeff Burkhart.

Dennis Epperson

Dennis Epperson is president of the HBAT

(MCC) — According to the
National Association of Home
Builders, the average new home
in 2015 was expected to be
roughly 2,200 square feet. That’s
roughly 10 percent smaller than
the average new home built in
2010. Smaller homes consume
less energy, which appeals to
homeowners looking to save
money and live more eco-friendly
lifestyles. 

Smaller homes
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dennis epperson was
installed as state president of the
Home Builders Association of
Tennessee, during a meeting in
Chattanooga. From left are state
Sen. Todd Gardenhire District 10,
state Rep. John W. Forgety,
District 23; Charlotte Peak,
Bradley County commissioner,
District 4; state Sen. Mike Bell,
District 9 – Riceville McMinn,
Meigs, Monroe and Polk counties
and part of Bradley County;
Peaches Searles, vice president
of Associates Council of HBAT;
Dennis Epperson, state presi-
dent of HBAT; his wife, Rhea
Epperson; and son, Clint
Epperson.

Home Builders
Association of Tennessee
President Dennis Epperson pre-
sides at a meeting of the associ-
ation.

During 2017, the National
Association of Home Builders is
celebrating its 75th anniversary.

“For three-quarters of a centu-
ry, NAHB has been dedicated to
serving its members and helping
ensure that every American has
the opportunity to achieve the
dream of owning a home,”
according to its website.

Since 1942, NAHB has been
“committed to improving the
housing industry and helping its
members build communities.”

Among the milestones in
NAHB history are:

o The National Association of
Home Builders of the United
States and the National Home
Builders Association merged in
1942 to form NAHB.

o In 1944, the NAHB held its
first International Builders Show
in Chicago. There were 94 home-
building exhibits.

o In 1947, Abraham Levitt
and his sons — William and
Alfred — broke ground on a
planned community in Long
Island. This initiated the use of
assembly-line techniques and
pre-fabricated components in the
home construction industry.

o In 1951, “slab-on-grade”
construction was adopted for
new construction.

o In 1957, grid layouts for

new residential communities
began to feature an increase in
cul-de-sacs and non-through
streets.

o In 1963, President John F.
Kenney addresses NAHB’s 19th
annual convention from the
White House.

o In 1964, the NAHB
Research Center — now known
as Home Innovation Research
Labs — was opened to test new
building methods and materials.
Today the center is a “full-ser-
vice market research, consulting,
product testing, accredited third-
party certification agency.”

o In 1965, the U.S.
Department of Housing and
Urban Development was estab-
lished four weeks after the pas-
sage of the Housing and Urban
Development Act of 1965.
Funding for federal housing pro-
grams was expanded and new
programs to benefit the house-
holds of low-income, elderly, dis-
abled and veterans.

o In 1968, the Fair Housing
Act was signed by President
Lyndon B. Johnson to help elim-
inate housing discrimination.

o In 1970, nearly 72 percent
of all new single-family homes
were one-story — ranch houses.

o In 1974, the  NAHB cele-
brated the completion of its

148,000-square-foot National
Housing Center in Washington,
D.C.

o In 1981, to express concern
over rising mortgage rates —
almost 20 percent, the NAHB
spearheaded them by mailing 2-
by-4s to legislative representa-
tives.

o In 1985, Computer Aided
Design technology begins to have
an impact on the home con-
struction industry. 

o In 1985, the NAHB estab-
lished the first of its 13 designa-
tions — the Graduate Builders
Institute, which is now Certified
Graduate Builder.

o In 1992, President George
H.W. Bush partied with the
NAHB on its 50th anniversary.

o In 1996, the NAHB created
its first public website —
nahb.com.

o In 2004, the homeowner-
ship rate reached an all-time
high of 69 percent.

o In 2012, the total number of
homes built in the U.S. reached
131.8 million.

o In 2016, President Donald
Trump, who was the GOP candi-
date at the time, visited the
NAHB’s Midyear board of direc-
tors meeting to outline his plan
for boosting the homebuilding
industry.

NAHB celebrates 75th anniversary
of helping improve housing industry
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(NAHB) — Buying your first
house is very exciting. But
financing your home purchase
can be a daunting experience. In
both cases, do your research
and shop carefully to ensure
you find exactly what you want
and need. 

Deciding how much to spend
on your home and which type of
mortgage will work best for you
— as well as understanding the
settlement process — can be
confusing. However, there are
many sources that can help you
get prepared well before you
step foot into a sales office,
model home or open house.

Get familiar with the lingo.
NAHB's Home Buyer’s
Dictionary can help you.   

n Figure out what you can
actually afford to pay on a
monthly basis. Remember that,
in addition to the monthly prin-
cipal and interest, you will also
pay into escrows for property
taxes, hazard insurance and
possibly a home owners' or con-
dominium association assess-
ment. 

You have more knowledge
about your living expenses than
a lender. Hold firm with that
number and don’t be tempted to
agree to an amount higher than
what you are comfortable spend-
ing. Mortgage calculators are a
great way to figure out what

your monthly payments would
be based on interest rates and
down payment amounts.
Calculators can be found on

most real-estate-focused web-
sites. 

(NABH) — Home buyers
have the choice of two types of
houses on the market: resale
or new.

Home buyers planning to
buy a brand-new house or
condominium often cite energy
efficiency, open layout, a war-
ranty, and being able to select
appliances, flooring, paint col-
ors and other design elements
as factors driving their choice. 

But builders say that buyers
can be drawn to a new house
for reasons that aren’t so obvi-
ous. Here are a few more bene-
fits of a brand-new home that
you may not see in the sales
brochure.

Building a Community
Together

A brand-new community is
one of the built-in benefits of
many new homes. When fami-
lies move in to a subdivision at
the same time, they often form
lasting bonds of friendship and
neighborliness right away.
Nobody is the "new kid on the
block," and many home
builders host community par-
ties in new developments to
help owners meet and connect.

Popular amenities like pools,
walking trails and tennis and
basketball courts offer addi-
tional opportunities for inter-
action among neighbors of all
ages. Often new communities
are comprised of home owners
in the same stage of life, such
as young families or active
retirees, so neighbors can get

to know each other through
carpools, PTA meetings, tennis
matches or golf games.

Entertaining 
Throwing a party in an older

home can be a challenge
because smaller, distinct
rooms make it difficult to
entertain guests in one large
space. Today, new home lay-
outs feature more open spaces
and rooms that flow into each
other more easily. 

While you are preparing din-
ner, you can still interact with
guests enjoying conversation
without feeling closed off. The
feeling of spaciousness in
today’s new-home layouts
often is enhanced with higher
ceilings and additional win-
dows that bring in more light
than you would find in an
older home.

A Clean Slate
frustrated painter

For some buyers, parking
the car in a sparkling-clean
garage or being the first to
cook a dinner in a brand-new
kitchen is part of the appeal of
new construction. In addition,
you won’t have to spend time
stripping dated wallpaper or
repainting to suit your own
sense of style — creating your
own home décor from the get-
go!

The advantages of being the
first owner extend to the out-
doors. Instead of inheriting
inconveniently or precariously

placed trees, or having to tear
up overgrown shrubs, you can
design and plant the lawn and
garden you want.

Outlets, Outlets
Everywhere 

Homes built in the 1960s
and earlier were wired much
differently than houses today.
Builders had no way of antici-
pating the invention of high-
definition televisions, DVRs
and computers that we enjoy
today — and the very different
electrical requirements they
would introduce. 

New homes can accommo-
date advanced technologies
like structured wiring, security
systems and sophisticated
lighting plans, and can be tai-
lored to meet the individual
home owner’s needs.

Anyone who has ever lived
in an older home can also
attest to the fact that there are
never enough outlets, inside or
out! 

Today, home builders plan
for the increased number and
type of electronics and appli-
ances used by today’s families,
so you can safely operate a
wine cooler, Christmas lights
and your laptop — and more.
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Homeownership: Opportunity is knocking
(NAHB) — Homeownership is

an important part of the
American way of life. Today
there are many opportunities in
the housing market – including
low mortgage rates and new
homes that are built to fit your
lifestyle – to find a home that is
right for you. But market condi-
tions can change, and these
opportunities may not be
around for long, so home buy-
ers shouldn’t wait.

Interest Rates
Low Interest Rates

Today’s low interest rates are
helping home buyers find
affordable housing options.
But, it's important to keep in
mind that interest rates are
sensitive to market forces and
can change quickly. Even a
slight rate increase can push
monthly payments to the point
that a buyer might miss out on
their first choice for a new
home.

Large Downpayments 
Not Necessary

While lenders are looking
more closely at borrowers today
than in recent years, there are

options for purchasing your
home without a 20 percent
downpayment. For example, the
Federal Housing Administration
(FHA) offers loans to first-time
home buyers with downpay-
ments as low as 3.5 percent.
However, these loans require
mortgage insurance.

To ensure that the process
goes smoothly, buyers should
consider pre-qualifying for a
mortgage and having financing
in place before shopping for a
new home. Buyers also may
find that some home builders
have arranged favorable financ-
ing for their customers or offer
financial incentives.

Built to Fit Your Lifestyle
Designed to accommodate

today’s busy lifestyles, new
homes – including urban con-
dos and single-family homes –
feature open floor plans, flexible
spaces, low-maintenance mate-
rials and other amenities that
make them more appealing
than ever before.

Family
With energy costs near the

top of consumer concerns, it’s

good to know that new homes
can be more energy efficient
than ever. Innovative materials
and construction techniques
mean that today’s new homes
are built to be much more ener-
gy efficient than homes con-
structed a generation ago. Not
only can they be more afford-
able to operate, new homes also
are significantly more resource
efficient and environmentally
friendly.

And in many areas, prospec-
tive home buyers who wish to
live in age-qualified communi-
ties for those 55 and older will
find a large selection of homes
tailored to the evolving lifestyles
of the baby boom generation.

Benefits for Home Owners
Unique tax benefits that

apply only to housing help
lower the cost of homeowner-
ship. Both mortgage interest
and property taxes are
deductible. 

Moreover, for married cou-
ples, profits of up to $500,000
on the sale of a principal resi-
dence ($250,000 for single tax-
payers) are excluded from tax
on capital gains.

The Advantage of
Leveraging

Leveraging is another advan-
tage of homeownership. A buyer
can purchase a home and
receive the full benefit of home-
ownership with a cash down-
payment that is only a fraction
of the total purchase price. This
is called leveraging, and it
makes the rate of return on a
home purchase greater than on
other purchases with the same
value, such as stocks, where
the buyer must put up the
entire price.

Building Personal Resources
For most Americans, home-

ownership is a primary source
of net worth and an important
step in accumulating personal
financial assets over the long
term. For most families, home
equity represents the largest
share of net worth.

There Really is No Place
Like Home

Although there are many pos-
itive financial aspects to home-
ownership, a home cannot be
valued in monetary terms
alone. Not only can homeown-

ership be a stepping stone to
greater financial well-being, it
provides a permanent place to
call home and great personal
satisfaction.

Academic research also
shows that homeownership pro-

vides a wide range of social ben-
efits and strengthens the
nation’s people and its commu-
nities.

Homeownership is truly a
cornerstone of the American
way of life.

The not-so-obvious benefits 
of buying a new dwelling

Advice on financing your first home

See ADVICE, Page 47



tect their investments, but I store
my wine in my garage,” he said.

Raw concrete floors are out,
frequently replaced by more ver-
satile epoxy or modular rubber
flooring, designers say.

“Clients want a floor that can
be easily cleaned and mopped,
like any other room in the
house,” Savage said.

And if the garage has windows,
he includes window treatments
that match those in other parts
of the house. Storage units on
wheels can be easily rearranged
in a pinch, he says, and some
garages include not just refrigera-
tors but kitchenettes.

Margaret Mayfield, an architect
living in Los Osos, California,
keeps her washer and dryer in
the garage, with most of the floor
reserved as a workspace for refin-
ishing furniture and other tinker-

ing projects. Her family’s three
cars are parked in the driveway,
never in the garage.

“You’re supposed to keep your
cars in the garage, but I hardly
know anyone who does,” said
David Hirsch, a partner at Urban
Architectural Initiatives who
splits his time between California
and New York City.

“My neighbor uses his for
woodworking projects, and my
daughter uses hers as a sort of
casual space and playroom for
the kids. And for deep storage. I
guess that’s another common use
for garages,” he said.

Even the carport Hirsch
designed for his own Palo Alto,
California, home — a steel frame-
work over a gravel driveway —
goes unused, he said.

Sheri Koones, author of
“Prefabulous Small Houses”

(Taunton, 2016) and other books
on home building, says garage
doors are getting more attention
these days.

“Individualizing a garage door
makes the entire house look
much more interesting,” she said,
citing a recently constructed
house in Santa Monica,
California, where leftover strips of
orange kitchen counter were
used to build a striking and artis-
tic garage door.

“They purchased a garage door
without siding, laid it all out in
the driveway and, using scraps
from the construction, really
made a gorgeous piece of art,”
she said. “They made it into so
much more than just an ordinary
garage door. It’s the most beauti-
ful garage door I’ve seen anybody
do, and it adds so much to the
look of the whole house.”

Koones also said there is
greater demand now for good
ventilation in garages, for built-in
fittings to facilitate organization,
and for garages that are separate
from the rest of the house, as
opposed to attached garages.

“The garage is such a useful
and important space in American
culture, and making optimal use
of it is much cheaper and more
convenient than renting an extra
space somewhere,” said Hirsch.
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Before moving in: the new home walk-through
Before you go to settlement

on your purchase of a newly
constructed home, you and
your builder will do a walk-
through to conduct a final
inspection.

This walk-through provides
an opportunity to spot items
which may need to be corrected
or adjusted, learn about the
way your new home works and
ask questions about anything
you don't understand.

Often, a builder will use the
walk-through to educate buyers
about:

n The operation of the
house's components.

n The buyer's responsibilities
for maintenance and upkeep.

n Warranty coverage and pro-
cedures.

n The larger community in
which the home is located.

Operation of Home
Components

When you buy a new appli-
ance or piece of equipment,
such as a printer or a washing
machine, you usually have to
read the instructions before you
understand how to use all of
the features. With a new house,
you will receive a stack of
instruction booklets all at once.

It helps if someone takes the
time to show you how to oper-
ate all of the kitchen appli-
ances, heating and cooling sys-
tems, water heater and other
features. Such an orientation is
particularly useful because peo-
ple often are so busy during a
move that they have trouble
finding time to carefully read
instruction booklets.

Maintenance
Responsibilities

Part of your walk-through
will be learning about mainte-
nance and upkeep responsibili-
ties. Most new homes come
with a one-year warranty on
workmanship and materials.
However, such warranties do
not cover problems that develop
because of failure to perform
required maintenance. Many
builders provide a booklet
explaining common upkeep
responsibilities of new home
owners and how to perform
them.

Should a warranted problem
arise after you move in, the
builder is likely to have a set of
warranty service procedures to
follow. 

Except in emergencies,
requests for service should be

in writing. This helps to ensure
that everyone clearly under-
stands the service to be per-
formed. 

Builder Visits 
During the Year

Many builders schedule two
visits during the first year —
one near the beginning and the
other near the end — to make
necessary adjustments and to
perform work of a non-emer-
gency nature. 

Don't expect a builder to rush
out immediately for a problem
such as a nail pop in your dry-
wall. Such problems occur
because of the natural settling
of the house and are best
addressed in one visit near the
end of the first year.

Your Inspection 
Checklist

Create a checklist when
inspecting the house. The list
should include everything that
needs attention, and you and
your builder should agree to a
timetable for repairs. 

Builders prefer to remedy
problems before you move in
because it is easier to work in
an empty house. 

Some items may have to be

corrected after move-in. For
instance, if your walk-through
is in the winter, your builder
may have to delay landscaping
adjustments until spring.  

It is important that you be
thorough and observant during
the walk-through. Examine all
surfaces of counters, fixtures,
floors and walls for possible
damage carefully. 

Sometimes disputes arise
because a buyer may discover a
gouge in a counter top after
move-in, and there is no way to
prove whether it was caused by
the builder's workers or the
buyer's movers. 

Many builders ask their buy-
ers to sign a form at the walk-
through stating that all sur-
faces have been inspected and
that there is no damage other
than what has been noted on
the walk-through checklist.

Ask a lot of questions during
the walk-through and take notes
on the answers. Don't worry
about asking too many ques-
tions. That is how you learn. 

It is important to view the
walk-through as a positive
learning experience that will
enhance the enjoyment of your
new home.

n Pay down your debts. Credit
card debt limits what you quali-
fy for from a lender. Lenders
want to see a total debt service
ratio that is less than 40 percent
of your monthly income.   

Attend a first-time home buy-
ing seminar or talk to a credit
counselor who does not work for
a lender. You can research your
options without being influenced
by someone who has a financial
interest in the home or loan you
choose. 

The U.S. Department of
Housing and Urban
Development (HUD) offers free
housing counseling and semi-
nars.   

n HUD also has a handy
booklet on its site called “Buying
Your Home: Settlement Costs
and Information.” It describes
process and explains most of the
expenses you will encounter. It
is free and most lenders are
required to provide their loan
applicants with a copy of this
document under the Real Estate
Settlement Procedures Act
(RESPA). However, you will be
able to shop more wisely for set-
tlement services if you have read
this information before you visit
a lender.

n When you have done your
research and are ready to move
on to the next step, visit a

lender, understand the loan
choices that would be available
to you, and, once you’ve deter-
mined the most suitable loan,
get pre-approved for that loan.
Since you will already know how
much money you can borrow,
you will know what price range
you should look at and can
move quickly if you are bidding
on a house that has several
interested buyers. 

A lender’s pre-approval would
still be subject to a final verifica-
tion of your credit and a satis-
factory appraisal, but it’s a big
step toward becoming a home
owner.

Advice
From Page 46

Garage trend? Think versatility, not parking

Margaret Mayfield via AP

This PhoTo shows frosted glass garage doors on a home in Los Osos, Calif. 

By Katherine roth
For the Associated Press

The American garage is world
famous. But not necessarily for
cars.

Silicon Valley started in the
Palo Alto, California, garage of the
Packard family, where Hewlett-
Packard was founded, according
to the National Register of Historic
Places. Steve Jobs launched Apple
in his parents’ garage. And dozens
of American bands started in
garages. Amazon, Disney, Google,
Harley-Davidson? All famously
launched out of garages.

Garages have, for generations,
been places for tinkering and cre-
ating, where kids build soapbox-
derby cars or refinish kayaks.
Some garages are home to small
catering kitchens or extensive
wine collections, and many fea-
ture extra refrigerators or freezers.
And of course, they often serve as
a deep storage and workshop
space.

Designers and architects say
the idea of the garage as the ulti-
mate multi-purpose room is alive
and well, and that modern
garages are finally being seriously
retooled to better suit those myri-
ad uses.

“When it comes to garage
design, functionality is always
key. I’m seeing a lot more glass
garage doors, whether frosted or
clear. It’s more fitting for most
modern homes, and makes the
space more versatile because it
lets in the light,” said Jonathan
Savage of Nashville-based Savage
Interior Design.

“A car collector might want to
park in a garage every day to pro-
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Kitchen trends and innovations for 2017

(NAHB) — If you’re in the
market for a new house, you
may find yourself debating the
pros and cons of a condomini-
um and a single-family home.
In fact, there are many reasons
why a condo may be the right
choice for you.

Shifting Lifestyles
The changing lifestyles of

Americans is often cited as a
primary reason that home buy-
ers choose condominium units
over single-family homes.  

Demographics that are on
the increase include single pro-
fessionals, divorcees, partners
without children and active
retirees. Buyers who do not
need to factor in a yard or
school district when they
choose a home are not restrict-
ing themselves to traditional
housing options.

Today’s new condos often
have gourmet kitchens with
top-notch appliances and come
standard with high-end materi-

als such as cherry wood floors
and cabinets and granite or
marble counters and vanity
tops. 

Another advancement in
condo development is the
increased focus on sound proof-
ing units so a condo owner may
be living in a building with
hundreds of other people, but
feel that they are in their own
private, quiet oasis. Builders
are combating noise issues by
increasing the amount of dry-
wall or using concrete or brick
between units.

Architects are helping reduce
noise impact by designing
buildings so that bedrooms in
one unit do not share a wall
with a higher-noise room such
as a kitchen or laundry in the
adjoining unit.

Windows are most often the
way that noise travels in and
out of rooms. To ease this frus-
tration, builders may install
double-paned windows with a
high Sound Transmission Class

(STC) rating which usually falls
between 28 and 35 (single-
paned windows have a STC rat-
ing of 20).

Hassle-Free, Convenient
Living

Home owners who enjoy the
outdoors but don’t have the
time or interest in maintaining
a big yard find the perfect bal-
ance with green spaces on roofs
and terraces of condominium
buildings. Condo developments
may also provide lifestyle-
friendly features such as swim-
ming pools, fitness centers and
media rooms. Condos also are
often located for quick access
to restaurants, stores and cul-
tural events without the need
for a car.

When you are making the
decision to buy a new home,
don’t count out a condomini-
um. Your options will open up
and you may find yourself
enjoying this different way of
life!

Top reasons why condo may be right for you

(AP) — Americans briefly scaled
back the scope of home renovation
projects after the recession began
nearly a decade ago, says interior
designer and “HGTV Design Star”
judge Vern Yip. But even during the
peak of that focus on smaller, more
sustainable living, the size and com-
plexity of kitchen designs continued
to grow.

“The kitchen is the heart of the
home,” Yip says, and people see it
as good place to spend money and
recoup the investment when they
sell their home.

What’s trending in kitchen design
as 2017 approaches? We’ve asked
Yip and two other interior design
experts — Caleb Anderson, co-
founder of the New York-based
design firm Drake/Anderson, and
Brian Patrick Flynn, interior design-
er for HGTV’s Urban Oasis 2016
home giveaway — to share their
favorite innovations and thoughts
on which trending design choices
will stand the test of time.

—-
THINK BLACK AND WHITE

Black and white are the trendiest

colors now for kitchen design, and
Flynn points out that they’re also
timeless. A black and white palette
works with virtually any accent
color, he says, so “if you go black
and white, you really only have to
spend once.”

Right now, “black appliances with
more of a matte finish” are among
Flynn’s favorites.

Yip says cabinets in both black
and white are popular, and look
great mixed together.

That’s another trend all three
designers are seeing: upper and
lower cabinets done in different fin-
ishes and materials. Anderson
recently designed a kitchen in
London that has upper cabinets
made of metal and glass, with lower
cabinets made of cerused wood.
“They need to complement each
other,” he says, “but everything
doesn’t have to match.”

—-
GET CREATIVE

Anderson also notes that it’s pop-
ular to design a kitchen island out
of different materials than the cabi-
nets and countertops. That puts a

personal stamp on the room, espe-
cially if you make your island out of
a distinctive piece of furniture, like
a vintage cabinet.

By using popular materials in
unique ways, you can design a
kitchen that feels current but won’t
look dated as trends change. Flynn
is fan of that approach: For HGTV’s
Urban Oasis giveaway house this
year, he chose a reflective, black
marble mosaic tile for the kitchen
walls, from the counter all the way
up to the ceiling. The look is on-
trend, but has a classic beauty that
won’t need renovating in a few
years.

He also used concrete for the
countertops, a popular option now
but one with a classic simplicity.
Along with concrete, Anderson and
Yip says quartz countertops are
popular. Quartz is more durable
than marble, which can easily stain,
and more consistent in color
throughout a large slab.

Textured and colored glass is
another way to jump on a trend in
ways that reflect your own style,
Anderson says. He’s seeing glass

used to surround the hoods above
stoves, for backsplashes, and as
cabinet fronts.

—-
MIX YOUR METALS

Gold, brass and other yellow-
toned metal finishes have been pop-
ular for several years, says Yip, and
now white metal finishes like
chrome, pewter and stainless steel
are catching on too.

Anderson recently used a mix of
black and steel finishes in one
kitchen, along with brass.

All three designers suggest going
with your favorites and feeling free
to mix and match.

“The hardware in your kitchen is
sort of like the jewelry,” and you can
have fun adding that bit of bling, Yip
says. Changing your hardware is a
nice way to update the kitchen with-
out having to change the cabinets.

You can also bring in a light fix-
ture with a metal that’s different
from your cabinet hardware. Yip is
seeing many clients opting to
splurge on dramatic lighting in the
kitchen, rather than in the dining
room.

HGTV/Scripps Networks, LLC. Via AP

A LArGe CeNTer island used for cooking prep and
dining is shown in a kitchen in Ann Arbor, Mich., and
can actually make a small kitchen seem larger, says
Brian Patrick Flynn, who designed this kitchen for the
HGTV Urban Oasis 2016 house giveaway. 
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